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.. . NOT JUST “WINDOW GLASS” 


@ In window glass, as in everything else, there is no substitute for high 
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quality. That’s why Pennvernon Window Glass has been such a good 
seller for dealers and such a favorite with users. It is clear. It affords good 
vision. It has a bright, reflective surface finish on both sides of the sheet. 


It can always be depended upon to help create attractive windows. 





Pittsburgh Plate Glass Company, Grant Building, Pittsburgh, Penna. 


ENNVERNON WINDOW GLASS 
PITTSBURGH PLATE GLASS COMPANY 


"PITTSBURGH " stand fot Lualiiy Class amid (Pic 
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There is a difference between postwar planning and postwar dream- 
ing, and there is too little of the former and too much of the latter. The 
scarcity of planning and the profusion of dreaming is probably due to the 
fact that the people who are capable of planning realistically are too busy 
dealing with the reality of war and the hard-boiled problems of winning 
the war to have any time for projecting their thoughts into the future. In 
due time, and it is to be hoped that that time is very close, they will come 
up with the.same brand of practical thinking on postwar procedure that 
they are applying currently to the war itself. 

In the interim, however, the visionaries and revolutionaries are having 
their day, and with disturbing effect. Some of them want to scrap every- 
thing that is American, everything that is familiar, simply because none of 
it is perfect. They work on the false premise that perfection can be 
achieved only by scrapping all that we have developed through the ages, 
and starting over again from scratch on a new and unfamiliar basis. They 
overlook the essential fact that every institution we have is man-made, 
developed through the relentless and often bitter school of experience, 
and brought to its present state over a long and tortuous way. To seek a 
new and untried way beyond the horizon is to confess defeat because there 
are more battles ahead to be won and added to the long list already won. 
Rather let us find courage and inspiration in the slow but sure gains we 
have already made on the way we are travelling, and look ahead with de- 
termination, and not at the horizon in the easy but tragic delusion of 
Green Pastures. 

It is to be regretted that the weak ones in our society, the ones who 
prefer to indulge in. roseate dreams rather than face the reality of a war 
torn world have been the most vociferous in postwar discussions. In our 
own industry there are those who want to tear down the distribution sys- 
tem for lumber and building materials. Overlooking all the conveniences 
and economies of the carefully evolved prewar system and the continu- 
ous development to higher planes of efficiency, they point to the problems 
not yet solved, and because they are not yet solved, choose to throw away 
what has been achieved. They point the finger of scorn at the retail lumber 
and building material dealer, and hurl at him the false charge that he is a 
reactionary with little merchandising ability. 

The acid test of good merchandising is the business mortality rate of a 
class of dealers. The lumber dealer has always occupied the top spot in 
business longevity, and he is maintaining that position under the trying 
conditions of war, demonstrating an amazing flexibility and adaptability, 
and surrendering none of the integrity that is his greatest asset. He will 
emerge from the war an even stronger and more effective force than he was 
before the war. He has no need to be concerned about his position in the 
postwar world as long as he sticks to the things he knows are right, and 
continues to develop his services to the building public in his community. 
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Manufacture of 
Extertor 


DOUGLAS FIR D 
WATERPROOF lywood 


TRU-BILT EXTERIOR is a resin Bonded, 
waterproof plywood manufactured by an en- 
tirely new process developed by the West Coast 





Plywood Company. Its manufacture comprises 


A. R. WUEST 


President and General Manager 


a special spreader, an exclusive continuous as- 















sembly line, a stacker and newly devised loader 
and press. All units entering into the manufac- 
ture of this waterproof plywood are minutely 
synchronized to assure a uniform, superior 
product. 





When you use TRU-BILT 
EXTERIOR PLYWOOD you get... 


® Minimum of Warping ® Minimum of Checking 


ES ec ee 


® Minimum of Shrinkage ® Smoother Finishing Surface 
® IMMUNITY TO MOISTURE 
®A SUPERIOR EXTERIOR PLYWOOD 








A. R. WELCH 


Vice-President in Charge of Production 
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WEST COAST ywood COMPANY 


Manufacturers of DOUGLAS FIR and SPRUCE PLYWOOD, Aberdeen, Washington 
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To compensate producers 
for higher costs and to stimulate 
more production of specific grades, 
the OPA upon recommendation of 
the WPB has announced increases 
in the ceiling prices for standard 
grades of hardwood lumber pro- 
duced in the Appalachian region. 
Increases are from $1 to $11 a 
thousand. 


Note that government is in- 
creasing the production allotments 
of civilian goods. Apparently this 
is done to utilize materials and la- 
bor released as the military produc- 
tion program levels off. It'll not 
mean too much in civilian percent- 
ages, but it does indicate a change 
of direction. 


Meanwhile lumber, as one of 
the most critical materials, con- 
tinues its hard battle to meet mili- 
tary requirements. The WPB states 
that in 18 months lumber stocks de- 
clined 62 percent; leaving only a 
little more than two billion feet in 
the hands of retailers. 


Mill and yard stocks are so 
low, says the WPB, that they can 
no longer cushion national con- 
sumption. Estimated production 
next year is 32 billion feet. Esti- 
mated consumption ranges from 33 
to 87 billion feet. The larger fig- 
ure is predicated upon further sub- 
stitution of wood for metal. 


Manpower continues to be 
the lumber production barrier. 
Some chance that leveling off of 
other war production will release 
some labor to the industry. Of the 
normal 460,000 workers employed 
in logging and woods products in- 
ee" about 100,000 have been 
ost. 


Truck production program for 
next year, for civilian use, has been 
increased from an already author- 
ized number of 33,852 units to 123,- 
492. WPB is not hopeful about in- 
creasing the numbers of tracklay- 
ing tractors, bulldozers or logging 
trucks. That could change. 


Total individual incomes for 
this quarter were seven billions 
more than for the corresponding 
quarter of last year. The excess in- 
come over taxes and spending in 
this quarter was 8.7 billions, as 
against 6.1 billions a year ago. 
From an OWI report. 


Internal Revenue has issued 
rules about bonus payments to em- 
ployees. In general, employers may 
pay bonuses without prior approval, 
if the bonuses do not exceed 
amounts paid in the ’41-’42 period. 
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If interested, better get Treasury 
Press Service Release No. 39-48. 


Christmas trees, says the WPB, 
will be generally available. Likely 
to be local trees, with less range 
of choice than usual. Producers 
have agreed to use otherwise unem- 
ployed workers and to refrain from 
diverting labor from logging and 
lumbering. 


Uniform price control, at the 
wholesale and retail levels, on aro- 
matic red cedar and certain types 
of tidewater red cypress lumber, 
has been announced. MPR 467 
Incl. Amdt. 1. Figures are at the 
general level effective in March, 
1942. 


Hiring lags behind labor losses. 
OWI reported that major war 
plants have to hire 17 workers 
monthly to get a net of three for 
every hundred employed. This is 
based upon information from WMC 
and the Labor Department’s Bu- 
reau of Labor Statistics. 


WMC again urged farmers and 
seasonal agricultural workers to 
give all the time they can spare to 
pulpwood cutting, lumbering and 
other occupations useful in the war 
program. These pleas are said to 
be getting some response. 


Regulations dealing with agri- 
cultural deferments have been clar- 
ified. Apparently many agricultural 
workers feared to take other jobs 
in off seasons, lest they lose their 
deferments. More exact rules have 
been set up. 


Farm workers may transfer to 
such employment without obtaining 
a certificate of availability. After 
a six-weeks period, requests for ad- 
ditional periods become the re- 
sponsibility of the employer; should 
be directed to the USES. 


Farmers and farm laborers, 18 
to 44 inclusive, must still obtain ap- 
proval from their local Selective 
Service Boards. Such transfers are 





of vital information 
and comment digested for 
lumber and building 
material executives. 


readily approved for periods up to 
four months. During such periods, 
registrants are continued in their 
deferred classification. 


These workers are expected to 
return to agricultural employment 
at the end of the off-season. Man- 
power shortages in logging and 
saw-milling largely inspired the lib- 
eralization of the rules. WMC says 
off-season farm workers are the 
only available source of supply. 


ODT has asked all government 
agencies and private employers to 
refrain from granting leave or 
time-off to employees for the pe- 
riod from Dec. 17 to Jan. 10, if 
travel is part of the vacation plans. 
Conventions during this period are 
discouraged. Holiday travel by 
service men will be heavy. 


OPA has revoked RMPR 218 
(Eastern Industrial Blocking). 
Prices of primary forest products 
used in mines were transferred to 
RMPR 216 (Eastern Railroad 
Ties). Purpose is to simplify pro- 
cedure. 


Uniform prices for all produc- 
ers of mixed hardwoods, No. 1 di- 
mension and No. 2 dimension, in 
the Central hardwood region have 
been established by the OPA. 
Amendment 10 to MPR 155 (Cen- 
tral Hardwood Lumber). 


OPA has announced dollars- 
and-cents ceilings for services of 
pressure-treating railroad ties, lum- 
ber, piling, poles and allied items 
with creosote and other preserva- 
tives. MPR 491. Ceilings, in sub- 
stance, are an average of the 
March, 1942, prices. 


ODT has gotten so many in- 
quiries that it has announced again 
the fact that delivery limitations 
to conserve motor vehicles, tires, 
parts and gasoline do NOT apply to 
deliveries by bicycle, trolley, bus or 
foot messenger. Limitations do ap- 
ply to a rubber-tired vehicle even 
when drawn by animals. 


is 


THOUGH PRESENT day restric- 
tions upon the sale of plywood are 
still sufficiently rigid to deter the 
dealer from launching an intensive 
plywood sales campaign at the 
present time, plywood is recog- 
nized by astute retailers as having 
a tremendous salés potential. 

In a series of plywood articles 
of which this is the first, the 
“American Lumberman” is going 
to present a vast amount of in- 
formation which the lumber 
dealer will need to have at his 
finger-tips if he is going to take 
full advantage of the sales oppor- 
tunities that plywood will present 
to him as soon as the restrictions 
are lifted. We are giving this to 
our readers now so that at the pre- 
cise moment when plywood comes 
into the market in volume again 
they will be all set and ready to 
go with their new plywood depart- 
ment. 

Following is a brief summary of 
the subject matter that will be. in- 
cluded in the articles in this ply- 
wood series. 


Plywood for Wall Paneling. A 
discussion of types — installation 
methods—wall designs and beauty 
of natural wood finish. 


Plywood for House Construction 
(sheathing, exterior walls, roof 
panels, sub-flooring, sub-roofing, 


Plywood’s Role in Prefabricated 


House Construction. 


Plywood on the Farm. Its use 
in farm buildings and equipment 
large and small. 


Other Lumber Dealer Plywood 
Sales Opportunities: for store dec- 
oration, remodeling and shelving; 
for sign boards; for window dec- 
oration; for counters; for display 
cabinets; for crating and boxing; 


How to Organize Your Plywood 
Department. amc to set up a bal- 
anced plywood inventory for @ 
typical lumber dealer — Plywood 
displays — Promotion methods — 
Engeres training — How to store 
and handle plywood. 
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OR YEARS PAST practically all 
retail lumber dealers have car- 
ried fairly complete stocks of va- 
rious sizes and thicknesses of ply- 
wood, and have devoted substantial 
portions of their protected storage 
bin space to keeping it clean and at- 
tractive. Many have merchandised 
it aggressively, seeking opportuni- 
ties to find new places to use it in 
new ways, and some have been con- 
tent merely to recommend it: for 
well known standard uses, such as 
table tennis sets, concrete ‘forming, 
— and minor miscellaneous 
But the simple truth of the mat- 
ter is that few retail outlets have 
taken full advantage of plywood as 
a potential source of tremendous 
sales volume. . 
Now there is more justification 
than ever for effort expended in 
building up volume in plywood 
sales. During the war years ply- 
wood manufacturers have improved 
the performance of their products 
and perfected the types of plywood 
manufactured. Every new develop- 
ment in the industry means a new 
plece of merchandise which offers 
a sales opportunity to the dealer 
The war has also served as a means 
of increasing the plywood-conscious- 
ness of the public. Plywood manu- 
facturers have overlooked no op- 
portunities to point out the many 
and sundry ways in which their 
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Lumber Dealers 


A survey of what the retailer will have 


products have served the various 
branches of the armed services. 

But there is still a tremendous 
amount of promotion work to be 
done, especially on the exterior 
types of plywood which are newer 
and less well known to the public 
= =_— it must be done in the 

ividual co iti , indivi 
weal mmunities by individ- 

A good share of the promotion 
work is going to be in the form of 
educational endeavor—teaching the 
public about the desirable features 
of the new types of plywood and 
the many jobs that it can do well 
and economically. This first article 
in the AMERICAN LUMBERMAN 
group about plywood is designed 
specifically to prepare the lumber 
and building material dealer to be- 
come the Professor of Plywood of 
his community so that he can un- 
fold the many wonders of this mir- 
acle product to his potential cus- 
tomers, 

Manufactured plywood has the 
answer to a number of criticisms 
that have been leveled at lumber. 
Plywood is defined as an “engi- 
neered wood board or panel con- 
sisting of an odd number of veneer 
sheets placed crosswise and bonded 
together, under hydraulic pressure, 





Across top of pa i 
ge left fo right: Hardwood 
viewged panels of American walnut, African 
ogany, red gum, oak and bird's eye 
maple. 
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with either water-resistant or 
waterproof adhesives, each stronger 
than the wood itself.” 

This crossing of the grain of 
veneer sheets minimizes warping, 
cupping, twisting, or in fact, 
change of dimension of the manu- 
factured product in any way. This 
is because wood has virtually no 
expansion or contraction along the 
grain even with large changes in 





hide to Plywood 


available to sell in the plywood line 


moisture content; because it has no 
cleavage plane across grain and 
cannot split in that direction. With 
the grain criss-crossed one set of 
grain counteracts the tendencies to 
change of the others. Longitudinal 
grain is provided both lengthwise 
and crosswise of the panel, and 
while bending strengths are reduced 
somewhat lengthwise of the panel, 
they are greatly increased cross- 





The greater the number of 
of course, the nearer the 


wise. 
plies, 
equalization of strength in the two 
directions. 

Plywood has favorable thermal 
insulation qualities, and rates well 


acoustically both in absorbing 
sound and in reducing sound trans- 
mission. It may be bent to a fairly 
sharp radii, a feature which is im- 
portant in many uses. 

Probably best known and most 
widely used type of plywood is 
Douglas fir. The powerful Douglas 
Fir Plywood Assn. has done a mag- 
nificent job of knitting together 
many of the producers of that prod- 
uct for standardization and joint 
promotional and research purposes. 

Douglas fir plywood is manufac- 
tured in two types: moisture resist- 
ant (or standard) and exterior 
type. The former type is usually 
made with protein glues having a 


Plywoods Which Are Manufactured in Stock Sizes 























NAME TEXTURE COLOR FIGURE REMARKS 
ce a la ako al hard white mild Extremely smooth surface. 
RR ce Kien pee soft white unfigured 
SRE hard white or red mild figure 
eee ere: soft bright red highly figured aromatic 
a oer . soft brown highly figured 
| SAREE GUAR. hard light tan medium figure Excellent; inexpensive. 
7s: medium yellow wild figure Inexpensive 
7 rere medium hard reddish brown to white mild figure 
Gum (Figured).........:.... medium hard __ reddish brown very highly figured Cabinet. wood. 

















(Orientalwood) .............. hard light brown highly figured; stripe or cross-fire 
Mahogany (African) . . hard red (carried in) stripe, broken stripe, 
plain and cross- 
Maple....... . hard white (carried in) birdseye, curly, unse- 
lected and plain white 
Vak. . hard tan (carried in) quartered large flake 
or mild figure, plain sawn and 
rotary cut 
Ponderosa RENE soft yellow—white Excellent painting surface; 
; easily worked—inexpensive. 
Pine (Knotty Idaho) . soft white carrying small well distributed 
. ‘ sound knots 
Poplar (Whitewood).......... soft yellow ed 
Prima-Vera (White Mahpgany) medium hard stripe figure 
Walnut (American black). .... hard light to dark brown (carried in) stripe-heart, stripe 
; ; and cross-fire figures 
Walnut (Circassion).......... hard light brown and black _highly figured 
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soya bean base, in either a hot or 
cold press. It is designed for per- 
manent interior service and also to 
withstand temporary weather ex- 
posure or wetting. In general it is 
suited to service where the mois- 
ture content of the wood or ply- 
wood will be less than 20 percent 
and where there is no danger from 
mold, fungus growth or decay. 
Exterior type Douglas fir ply- 
wood is made with a hot-pressed 
synthetic resin adhesive which is 
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permanent and insoluble under 
practically any exposure conditions, 
including boiling. It is designed 
for permanent exterior exposure. 
Latest development in waterproof 
plywood manufacture is to heat the 
resins and plywood with electro- 
static currents instead of the reg- 
ular steam pressure plates. The 
process induces great savings in 
time and labor. 

Some of the moisture-resistant 
type is also being produced by the 
hot-plate process although the ad- 
hesive used is different from that in 
the exterior type. 

Each of the types come in a vari- 
ety of grades specially designed for 
different purposes. Grading rules 
take it for granted that all plywood 
shall be smoothly sanded on two 
sides unless otherwise specified. 


Moisture-Resistant Types 


At the top in quality of Moisture- 
Resistant types is a grade desig- 
nated as No. 1 Door Panel. Each 
of the faces must be of a single 
piece of veneer free of knots and 
all other open defects, and without 
stain. Small, well matched patches 
are allowed. No. 2 Door Panel al- 
lows medium stain and discolora- 
tion. 

Sound 2 Sides (SO2S) has two 


16 





faces which may be made up of 
one or more pieces of veneer well 
matched for grain and color at the 
joints. It shall be free of knots, 
splits, checks, pitch pockets and 
other open defects, but streaks, 
sapwood, discolorations, shims 
(long narrow patches not more 
than 3/16 inch wide) and neatly 
made patches may be admitted. The 
smooth surface must be suitable for 
painting. 

Sound 1 Side (SO1S) has a face 
equal to the specifications set forth 
above for both faces, and a back 
presenting a solid surface with all 
knots in excess of one inch patched 
and not more than six knotholes or 
borer holes or splits of small di- 
mension on a panel, and these may 
not penetrate to the glue line. 
There may be any number of 
patches and plugs in the back. 

Wallboard (WB) is a 3-ply board 
of 4% or %g inch sanded, or 5-ply 
1.4, inch sanded thickness made only 
in standard wallboard sizes. Face 
is equal in quality to the SOI1S but 
the back is required only to have 
no defects (in number or size) that 
will seriously affect the strength or 
serviceability of the panel. 

Sheathing (SH) comes unsanded 
and only in the following sizes: 
5/16 and %% inch 3-ply and % and 
»°g inch 3-ply or 5-ply in thickness; 
36 and 48 inch widths and 96 inch 
length. The face is better than a 
wallboard back but not as free of 
defects as a wallboard face. The 
back must be at least equal in qual- 
ity to a wallboard back. Sheathing 
panels come marked for nailing on 
16 inch stud spacing. 

Concrete form plywood is high 
grade material. It may be 3-ply or 
5-ply with an occasional knot hole 
permitted in the center core but 
none permitted in the cross band- 
ing (the second and fourth plys in 
5-ply material). Both faces shall 
be similar to SO2S material. The 
bonding agent must be a special 
preparation and the panels must be 
edge sealed and have the faces mill- 
oiled unless specially ordered other- 
wise. 


Exterior Type 


Good 2 Sides Exterior (G2S- 
Ext.) carries the same specifica- 
tions for face panels as No. 1 Door 
Panel but of course is bonded with 
the waterproof adhesives. It is rec- 
ommended where light stain or nat- 
ural] finish is desired. 

Good 1 Side Exterior (G1S- 
Ext.) has a face equal to either 
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Scope of Douglas fir plywood 
thicknesses. 
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above faces and a back equal to 
S02S-Ext. grade. 

Sound 2 Sides Exterior (SO2S- 
Ext.). Same as moisture-resistant 
grade of the same name with the 
waterproof adhesives added. Sound 
1 Side Exterior (SO1S-Ext.) like- 
wise runs true to the SO1S grade 
previously described, with perhaps 
a slightly better quality back. 

Sheathing Exterior (SH - Ext.) 
definitely has a somewhat better 
back than is permitted on regular 
Sheathing grade. 

Industrial Exterior has two solid 
faces in which all open defects are 
repaired except small pitch pockets 
and tight splits. The panels shall 
be lightly sanded to 1/32 inch tol- 
erance. 

Concrete Form Exterior has both 
faces equal to SO2S-Ext. and is 
edge-sealed with faces mill oiled. 
Thicknesses are only 5% and %4 
inch. 

In general the Good grades are 
used where natural finish is de- 
sired, the Sound grades for a 
painted finish (but sometimes a 
stained finish). Wallboard grade 
has been by far the most popular 
in the past for the ordinary uses 
where only one surface is exposed. 
The names of the other grades 
offer a pretty clear idea as to their 
principal purposes. 

The Douglas Fir Plywood Assn. 
have set up some trade names for 
various types of plywood manufac- 
tured by their member mills and 
designed some distinctive seals with 
which the panels are stamped. The 
Door Panel, Good 2 Sides, Good 1 
Side, Sound 2 Sides, Sound 1 Side 
grades get the “Plypanel” stamp. 
“Plywall” goes on the wallboard 
grades, and “Plyscord” appears on 
sheathing panels. ‘“Plyform”’ is re- 
served for concrete form panels. 

Pine plywood is a preferred prod- 
uct where a fine painted surface is 
desired. This makes it popular for 
kitchen cabinets and painted, ex- 
posed woodwork items. Grain mark- 
ings are not so pronounced and the 
tendency to grain raising is prac- 
tically nothing. Prices are just 
about 40 percent higher for pine 
panels than for similar fir panels. 
Standard sizes and thicknesses and 
grades are for the most part the 
Same as those for fir panels. 

There are no other softwoods 
made up into plywood panels in 


Right: Uses of vari- 
ous types of Doug- 
las fir plywood in 
house construction. 


such quantities as to make them of 
great commercial importance. 

Hardwood plywoods have many 
uses but most of them have some 
connection with the beauty of the 
panels for purposes where they will 
be exposed to view. The effects that 
can be gained with hardwood ply- 
woods are infinite. Each species, 
when cut different ways, and trom 
different types of trees can give a 
wide variety of final appearances. 
Taking the species walnut as merely 
one example, it is found that each 
of the following eleven classifica- 
tions gives a different effect from 
any of the others: sliced walnut 
plain quartered walnut, figured 
quartered walnut, half-round wal- 
nut, rotary walnut, butt walnut 
(stumpwood), feather crotch wal- 
nut, burl walnut, claro walnut 
(California), French walnut and 
Circassian walnut. 


Although hardwood plywoods are 
available in so many species that it 
would take a couple of columns of 
this page to list them all, most of 
these may be had only on special 
order. However for all practical 
purposes the hardwood plywoods 
that are made up in stock sizes 
ready for quick delivery provide an 
ample choice of finished effects to 
satisfy the most discriminating 
buyer. The accompanying table 
gives some data on the species car- 
ried in stock by one plywood manu- 
facturing concern. 

Hardwood plywoods (ailon, birch, 
basswood, duali, gum, mahogany, 
maple, oak, orientalwood, poplar 
and walnut) come in the following 
standard sizes: 





Thicknesses ..... 1%”, %", 3-ply 
ee 24”, 30”, 36” 
Lengths ........ 48”, 60”, 72”, 84” 





Birch and gum, with a fir core 
are among the least expensive. Pop- 
lar, maple, oak, mahogany, walnut 
and prima vera follow in that order 
of rising cost. 

Most hardwood plywood panels 
are made up with woods native to 
the section in which they are manu- 
factured used as core stock. In 
practically all cases the less expen- 
sive hardwoods are used as core 
stock when a hardwood face veneer 
is attached. Some of the fine hard- 
wood plywoods are designated as 
bending stock and may be used to 
surface round pillars or curved 
counters. It is a common practice 
of workmen who install plywood 
however to saw V-shaped kerfs out 
of the back of an ordinary piece of 
plywood and thus make it suited to 
bending. 

Plywood with a thin metal facing 
is also being manufactured but its 
present uses are principally indus- 
trial and therefore it is not an im- 
portant item in a retail lumber 
dealer’s plywood inventory. Prog- 
ress is also being made on the pro- 
duction of plywood with a hard pa- 
per fibre board surface for desk 
tops and surfaces which receive 
hard wear. 

These then are the lines of mer- 
chandise which will form the un- 
derlying basis of the successful 
lumber dealer’s plywood depart- 
ment. The items and their uses are 
sufficiently diversified to fill a wide 
variety of needs of the home-own- 
ing, building public. The job ahead 
of the lumber dealer is one of edu- 
cating his customers to the infinite 
possibilities of this wonder ma- 
terial. 





%” 5-ply %” 5-ply 
24”, 30”, 36” 24”, 30”, 36” 
60”, 72”, 84” 72” 


fs” 5-ply 
SS Oe". a. a 
60", 72", 80°, 


All combinations of lengths 
and widths are carried in 


panels good one side and 
good two sides. 
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Dealers who take the lead in for- 
mulating postwar building pro- 
grams for their communities, and 
who thus assume prominent roles in 
the overall postwar planning, have 
already gone most of the way in es- 
tablishing themselves and _ their 
yards as headquarters for all home 
and farm building information. 
What remains is to consolidate that 
position and take the lead as the 
sales force for the industry. That 
action is just as necessary to the 
success of the postwar building 
program as the moves that logically 
precede it, and have been outlined 
and discussed in the past several is- 
sues of the AMERICAN LUMBERMAN. 
Indeed, the success of the whole 
plan, and most of the work that 
went into formulating it stand well 
to be complete losses unless the 
dealer develops to the fullest his 
natural functions as building in- 
formation center and sales force. 

Up to the time that L-41 and 
other wartime building restrictions 
were issued, measurable and im- 
pressive strides had been made by 
lumber dealers in providing a sales 
medium for the building industry. 
During the eleven years following 
the first World War retail lumber- 
men became aware of the need for 
selling home and farm building and 
remodeling. By 1929 several thou- 
sand retail yards had expanded 
their lines of building materials to 
embrace practically every commod- 
ity required in the construction of 
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a home; and by using stock house 
plans, employing architects or 
draftsmen, advertising one-stop 
home building and the desirability 
of home ownership and remodelling 
service; and organizing and train- 
ing expert sales forces, had pro- 
vided the major missing link in the 
marketing of building service. In 
the years that intervened between 
slow recovery from the depression 
and Black Sunday in 1941, key 
yards all over the country had be- 
come recognized sales centers for 
home building and improvements, 
and thousands of others were pro- 
gressing rapidly toward that goal. 

The war, of course, called for sus- 
pension of this development and ac- 
tivity, and has provided a breath- 
ing spell to review what has taken 
place since 1919, and to plot the 
course for further advances after 
we dispose of Axis military power. 
The production of buildings em- 
ploys the same departmentalization 
as the production of other finished 
commodities in other industries. 
The major factors might be enu- 
merated as finance, production, la- 
bor and sales. 

There are, of course, numerous 
other elements such as plant, trans- 
portation, distribution, advertising, 
design and research, to mention a 
few. In the light occupancy build- 
ing industry all of these factors 
have long been present in varying, 
but generally high degrees of effi- 
ciency, with the notable exception 
of sales. What distinguishes the 
building industry from others is 
that the major contributing ele- 
ments are not consolidated under a 
single management. Before a house 


NSIBILITY 


becomes a physical reality mate- 
rials, labor, financing and plans 
have to be assembled from different 
and often unrelated sources. Until 
the lumber dealer evolved into an 
efficient sales agency, direct selling 
in the home building field was hit 
and miss, with everybody doing 
something about it, but no one do- 
ing a concentrated job. Most of the 
advertising was done by manufac- 
turers of building materials, but 
there was no effective follow-up 
even when prospects were developed 
from the manufacturers’ messages 
in popular media. 

Much of this was changed at the 
time the war with Japan began. 
Dealers were using newspaper, di- 
rect mail, billboard and radio ad- 
vertising, and in other ways pub- 
licizing the desirability of building 
new homes and maintaining and re- 
modeling old ones. In many com- 
munities increased building volume 
directly traceable to the effective 
sales work of the retail lumberman 
had met with the approval of con- 
tractors, and of retailers of equip- 
ment and material not ordinarily 
carried by the lumberman. Gener- 
ally, these include household appli- 
ances and furnishings, and those 
equipment and material items in- 
stalled by the mechanical trades, 
and requiring maintenance by spe- 
cially trained technicians. 

There is no reason to suspect 
that the war will or need revolu- 
tionize this orderly and desirable 
fulfillment of the retail lumber 
dealer’s ultimate function. There is 
every reason to believe that the first 
four or five years of the postwar 
era should accelerate the rate of 
progress that obtained before Pear! 
Harbor. The bottle-neck in the 
distribution of houses has always 
been sales. It is true that financ- 
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ing methods were a_ bottle-neck, 
But, it should be noticed that 
the first real advances in financing 
methods were made only when con- 
centrated sales effort sought to 
break down a part of sales resist- 
ance to home building and remodel- 
ing by forcing easier financing 
terms. There is still room for im- 
provement in this phase of build- 
ing, but it will come only as sales- 
men insist upon improvement to 
decrease sales resistance. Clearing 
up the sales bottle-neck is the best 
way to clear up other and lesser 
obstructions to home building sales. 

The building industry, generally 
viewed as the first and most impor- 
tant avenue upon which to take up 
labor surplus in the months follow- 
ing the close of the war, will need 
the lumberman’s skillful merchan- 
dising ability more than at any 
time in the past. There will be 
materials in abundance. With few 
exceptions, material manufacturers 
have no need to take time for re- 
tooling. There will be an ample 
supply of labor. The problem of 
the individual community will be to 
muster its labor forces with as lit- 
tle loss of time as possible. Ways 
to accomplish this were discussed 
in a previous article. There will 
be ample financing as reflected in 
the high rate of cash savings, War 
Bond purchases and life insurance 
sales. All of the production fac- 
tors for providing homes will be 
ready for almost instantaneous 
functioning. It remains only for 
the retail lumberman to be in readi- 
ness as the one-stop sales center 
for the community. 

Having instituted or having 
played a major role in the various 
market, buying power and employ- 
ment surveys in his community, 
and having operated or _ parti- 
cipated in the educational meetings 
of contractors and townspeople to 
assure the former of work, and to 
convince the latter that they can 
own their own home, the lumber 


dealer has already assumed the re- 
sponsibility for selling the market, 
and, by his actions, led the indus- 
try to believe he will accept the 
responsibility. 

The final move in coordinating 
all of the elements of the postwar 
plan and giving direction and real- 
ity to them is to keep public in- 
terest in housing alive. It will 
have to be done through local ad- 
vertising, building industry adver- 
tising and retail lumber dealer ad- 
vertising. The advertising must 
be the kind that neither seeks nor 
wants immediate sales to result. It 
must be the kind that plants an 
idea, develops and nurtures it, keeps 
it alive for as long as it might be 
necessary until building again can 
be resumed. It can be a carefully 
scheduled series of ideas on room 
arrangements and materials with 
sketches to illustrate the points be- 
ing made. Lumber, paint, insula- 
tion, hardware, flooring, roofing, 
millwork, glass and glass products, 
decorative insulating board, asbes- 
tos and asphalt products, all are 
sources of as many interesting ad- 
vertising messages as can be used 
in many years. Each provides an 
opportunity to keep alive in the 
minds of the public the urge to 
build and own a home. Each pro- 
vides an opportunity to present an 
educational bit of information that 
will interest the prospective 
builder, and each provides the op- 
portunity to keep the dealer’s name 
and identity with the idea of build- 
ing before the public. 

This kind of newspaper adver- 
tising, while not designed to stir 
desire to build at once, can and 
should be styled to draw customers 
to the yard for maintenance and 
repair materials, the bread and but- 
ter of the retail lumber and build- 
ing material business under war- 
time conditions. It is only natural 
to expect that a campaign to arouse 
interest in postwar home building 
will lead to the question of plans 
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and design, will create an interest 
in house plans. It is unfortunate 
that so much publicity has been 
given to the _ so-called postwar 
dream house that will be a part of 
a new and strange world. There is 
nothing to indicate that radical de- 
partures from familiar designs will 
be available for some time after 
the war, if, indeed, there will be 
in the discernable future a period 
of radical change in the architec- 
ture of the small home. If such 
revolutionary designs are made 
available it is even more question- 
able if the building public will ac- 
cept them without a long proving 
period. There will be changes and 
improvements resulting from war- 
time developments in many build- 
ing materials, but most, if not all 
of these changes can be _ incor- 
porated in the familiar, standard 
house plans. 

Stock plans as a basis for reach- 
ing an understanding with the cus- 
tomer can be just as effective for 
postwar building as they have been 
in the past. Developments in house 
plans have never been revolution- 
ary. They have always resulted 
from a slow process of evolution, 
and nothing that has transpired 
during the war thus far, or is likely 
to transpire in what remains of the 
war, indicates that change in the 
postwar period will be revolution- 
ary. Radical designs have always 
been available, and there have al- 
ways been a few people who want 
them. Certainly, they will con- 
tinue to be available for those who 
want them. The average Ameri- 
can always wants something a Ittle 
different about his home, something 
individual about it, but not differ- 
ing so greatly from the homes of 
his neighbors that his dwelling will 
appear out of place or reflect no- 
table peculiarities in taste. There 
need be no hesitation in using the 
well known house plans and de- 
signs in the missionary or prelimi- 
nary selling of postwar housing. 
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This display in the window of the New Join In the 


Christmas Festivities! 


Haven Lumber & Supply Company, New 
Haven, Indiana, was planned and built, in- 
cluding the crib and church, by Joseph A. 
Federspiel, son of Alfred Federspiel, man- 
ager of the Lumber Co. The background 
is sky blue and has silver stars the entire 
length of the display which is 13 feet long 
and 5 feet wide. The crib is made of logs 
and has the infant Babe in the manger, 
with Mary and Joseph nearby. The Three 
Kings are following the ray from the star 
above the crib. There are two angels hover- 
ing above the crib also. There are shep- 
herds, oxen and sheep coming toward the 
crib. The church is a replica of the Im- 
maculate Conception Cathedral in Fort 
Wayne and has an altar built therein. It 
is painted white and has two steeples with 
gold crosses and a gilded statue of the 
Immaculate Conception on the front. Four 
bells in the tower can be sounded by a pull 
of the rope. Between the church and crib 
is a row of houses with street lights in front 
of the church and houses. The crib, church 
and houses are equipped with lighting fix- 
tures and make a very impressive display. 





Attention Getting Sales Letter 


PENNY 


PASTED 
HERE 





You didn’t throw this letter away, 
because people don’t throw away money. This 


is the first of Nine Thousand pennies ($90.00) 


which we should like to give you every year. 
More, if you consume a greater amount than 
$100.00 per year in fuel. 


What’s the catch? Just this! We have a 


unique, exclusive Rock Wool Insulation and an 
economical means of installing it in your 
home. Your savings on fuel, plus five (5) 


additional War Time economies will pay for the 


job and show you a handsome profit. We want 
to share this profit in part with you. 


Profit and Patriotism can now march hand 


in hand. During this war it is a patriotic 
duty to eliminate fuel waste and relieve our 
country’s serious transportation bottle—neck. 
United States Government Bulletin 7166 has 
Classified Home Insulation as an "Effective 
Conservation and National Defense Measure." 


A "Three Minute Man" member of our staff 


will contact you within the next 48 hours to 
discuss this matter. An interview will place 
you under no obligation whatsoever. Put this 
appointment on your Must List. 


We thank you in advance for your courte- 


ous reception. See you later! 


Cordially, 
XYZ LUMBER COMPANY 
P. S.—By the way, perhaps your roof is going 


to need attention soon. Let us make a free 


inspection——PLAY SAFE-—this service costs you 
nothing. 
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In many towns the lumber dealer, 
as far as the life of the town is 
concerned, goes out of business for 
the Christmas holidays. His show 
windows are dark and uninteresting 
and there is no incentive for the 
shopper to do any of his Christmas 
buying there. 


Festive show windows will make 
the lumber yard store part of the 
Christmas plan of community fes- 





A snow effect was used very successfully by 
the Steinmann Lumber Co., Milwaukee, in 
arranging a Christmas window. The main 
display window was stripped into squares 
with a white snow effect in the squares 
and across the top of the window and the 
sides. It was a window which attracted 
much attention and which showed up well 
night and day. 


tivities. Such displays may be 
elaborate, as the window including 
the crib and church pictured here. 
Others may, with simple inexpen- 
sive means, produce a gay holiday 
touch which will keep the window 
in tune with the occasion. Such a 
window dressing is the one shown 
with panes divided off and snow 
represented as collecting in the 
corners. 
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> What does America want 
in its Postwar Home? 


In the last issue of American Lumberman we began a 
resume of the results of a nation-wide survey which set out 
to discover the trend of public opinion concerning the 
postwar house. 

This survey was conducted nation-wide by Small Homes 
Guide in co-operation with American Lumberman. Ques- 
tionnaires from the magazine were filled in by readers and 
returned from all parts of the country so the results may be 
regarded as a good cross-section of public opinion on 
Coast to Coast. We continue here with the results of this 
survey. 
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IN POSTWAR 
HOUSE SERIES 


For a roofing material asbestos shingles had 
the edge by only a slight margin over asphalt 
shingles. In this category the increasing popu- 
larity of the flat roof is again evident as the 
flat, built-up roof was given fourth place fol- 
lowing title which apparently captures the fancy 
of the readers. 

Very close in numerical response to these is 
the new insulating roofing which comes in large 
rigid pieces and eliminates the roof boards, and 
is mineral surfaced one section lapping over the 
one below much as do clapboards. 

There seems to be no doubt but that the pub- 
lic has been sold insulation, for the survey 
showed a unanimous approval of applied insula- 
tions, particularly wool batts in one form or 
another. The use of structural insulation boards 
was second to the use of batts though many of 
the respondents voted to use them both. 

Windows came in for just criticism. More 
than half of those who answered demanded 
larger windows than have been used heretofore. 
They want them to operate more easily, to be 
more conveniently placed with regard to the plan 
of the room and to furniture, as well as to the 
view to the outside. The storm sash, screen and 
ventilation problems must be solved in the opin- 
ion of many of the readers who wrote remarks 
although the number of people asking for these 
latter improvements could not be tabulated as it 
was not from a question on the questionnaire, 
but from spontaneous comments. Most of these 











































who commented objected to the taking down and 
putting up of storm windows and screens and the 
storage problem involved. 

Corner, horizontal sliding windows obtained 
the most votes with large picture windows in 
second place (numbers 3 and 5 respectively in 
the illustration.) 

In third place was a window shown to op- 
erate with a crank. the same as an automobile 
window. When the window sash would slide 
down into the wall at the sill the screen would 
unroll from the top and automatically fill the 
opening as the screen weuld be attached to the 
top of the glass. 

Wood, steel aluminum and plastics are almost 
neck and neck as a selection for window mate- 
terial. Quite obviously the choice of a plastic 
for a window material is based entirely on hear- 
say as no window made of plastic has been manu- 
factured or demonstrated to the public. 

The use of built-in woodwork was almost uni- 
versally endorsed, the most interest being shown 
in built-in wood kitchen cabinets and counters. 
Favorite feature which received more votes than 
any other built-in item was a curved breakfast 
bar in the kitchen, with cabinets underneath. 
Stools with low backs enabled the family to have 
breakfast in the kitchen without bothering to set 
a table. The other, or inner, side of this curved 
bar had the cabinet doors and was so arranged 
that a window seat allowed the housewife to 
use the bar as a planning desk for her menus 
and ordering, as a telephone was on the bar at 
the end which connected to the wall. Telephone 
books and note books were in a space provided 
just underneath. 

The favorite mantel design was the simplest, 
being merely a bolection moulding surrounding 
a stone faced fireplace. 

Open shelf cabinets in the living room and 
dining room proved more popular than those 
with glass doors. 

Even though the returns came from the South 
and California as well as from the East and 
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Midwest, storm sash were wanted almost three 
to one and weatherstripping was demanded by 
six times as many as thought they could get 
along without it. 

Flush wood doors proved to be more popular 
than panel doors, though there seemed to be no 
question but that the public wants its doors made 
of wood. Surprisingly, almost as many people 
preferred sliding doors to hinged doors. Doubt- 
less this is a result of more restricted planning 
in the small homes so people have been incon- 
venienced by the space which a hinged door re- 
quires. This seems to be a well developed trend 
for postwar small home designs as even before 
the war ready assembled units of sliding doors 
were on the market. For closets sliding doors 
were preferred four to one over hinged doors. 


Design Trends 


An almost universal desire to make more of 
the home than merely a place to sleep was shown 
emphatically as more than 88 percent of the peo- 
ple wanted an extra activity or hobby room. Some 
called it a study or studio, others a workshop or 
sewing room, a recreation room or game room, 
but the prevailing need for a more useful house 
for the occupant is shown in almost all the re- 
turns. Many of these people did not mind com- 
bining the hobby or workrooms with the living 
room which shows a distinct trend away from 
the old-fashioned parlor which is kept spick and 
span all the time and not used by the family but 
only maintained for company. Many of those 
who answered this question expanded on it tell- 
ing that they did work at home or that they even 
carried on their businesses at home and wanted 
proper space to do this easily and conveniently 
without disrupting the whole workings of the 
family household. A room easily accessible yet 
somewhat apart from the remainder of the house 
seemed to be the general demand. 

Another need which has not been solved in 
houses of the past, according to the comments 
on the surveys, is the place and requirements of 
children in the home. It is necessary for the 
mother to supervise the children as she works, 
the kitchen then should overlook the play yard 
and besides an outside place interior play space 
should be as easily supervised. From the results 
of the survey it is easy to gather that many peo- 


Tracing the development of 

the window from slit in the 

wall to large picture window 
of today. 
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ple built homes before their families were grown 
and soon found them inadequate. Greater flexi- 
bility and ease of making additions to the home 
was greatly to be desired. 

Perhaps the most urgent demand apparent in 
every questionnaire returned was for more stor- 
age and closet space. Over 90 percent intended 
to use the latest type of closet fixtures in order 
to get the most usability and convenience of stor- 
age space. The modern housewife wants a linen 
closet in the bathroom with provision for warm- 
ing towels, especially if it can be done by build- 
ing the towel cabinet over the radiator or heat 
grill. She wants linen storage in the dining 
room as well as close to the bedrooms and does 
not want to run to the basement for canned goods 
or preserves. She wants closet space adjacent to 
the back door as well as to the front and extra 
closet for sporting goods and childrens equip- 
ment. 

Double ‘closets are much more popular than 
single and lights either automatic or with a pull 
cord are desired if any closet which otherwise 
might be difficult to see in. 

Financing 

As to how they were going to finance their new 
homes most of those who answered had a pretty 
good idea as to what they could afford, how much 
down payment they would have and how much 
they could pay each month. A little more than 
half of those who were going to build after the 
war are planning for the. $4000-$6000 price 
range. Surprisingly enough, 23 percent of those 
who intend to build expect to pay all cash—and 
doubtless War Bonds bought now will supply the 
cash for many of these families. 

Despite the forebodings of some wiseacres, 
these homebuilders look to a prosperous future. 


AMERICAN LUMBERMAN, November 27, 1043 


They are realizing that they now have the great- 
est opportunity to put away money for their 
down payments, their greatest stumbling block in 
former years. And they are doing it with War 
Bonds! They know that with their down pay- 
ments ready to build, the building industry will 
grow, and a growing building industry makes 
lots of jobs. They are counting on those jobs 
to make their monthly instalments. They expect 
good healthy paying jobs, too, for the majority 
of families expect to pay between $46 and $50 
a month in payments on their mortgages, which 
is the equivalent of one weeks income. 

And to protect their mortgage 41 percent will 
have a life insurance plan—more than twice as 
many as said they would not. It is further evi- 
dence of the stability of postwar America that 45 
percent of those answering want to know more 
about mortgage protection by means of life 
insurance. 

The returns indicate a practical attitude to- 
ward the future home. They show that where 
a worthwhile result is wanted or needed that our 
inventive ingenuity and manufacturing recourses 
can achieve most any goal, but that being differ- 
ent just for the sake of being different is not 
to be tolerated. 

A strong, prosperous nation is one with every 
family in a home. That is security and all other 
industries will prosper. So when the boys come 
back again, Mr. and Mrs. America expect to own 
their own home. 








man 


know about 


What every business 


should 


Congress 


In my years of contacts with 
businessmen in trades of every 
kind, I have repeatedly been amazed 
at the lack of knowledge they have 
displayed regarding Congress, con- 
gressmen, and the entire legislative 
process. The thought has occurred 
to me again and again: “If these 
men in business—these lumbermen, 
hardware dealers, plumbers, et al. 
know so little of the what, the why, 
the how, of the legislative process, 
how can they intelligently appraise 
the acts of Congress or the worth 
of their elected representatives? 
How can they know how to help 
get action on some measure, or give 
their representative information he 
needs to have?” 


Speeches Aren’t All 

The man back home too often 
feels that the only thing that counts 
in Congress is a speech. What he 
should understand is that approxi- 
mately 75 percent of all House 
business is done through the work 
of committees, and the majority 
and minority leadership. This is 
how it works. 

First, a bill is introduced— 
“dropped in the hopper.” Any 
congressman can introduce a bill. 

Next—and here control beings— 
the speaker assigns the bill to a 
committee. Perhaps the adminis- 
tration, and the speaker, have no 
particular interest in the bill. It 
is sent to the logical committee. If 
it is on a labor subject, it goes to 
the labor committee; if concerned 
with agriculture, to the agriculture 
committee—and so on. But some- 
one may have the ear of the speaker, 
or perhaps the latter has interest 
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in the measure. So he refers it to 
a committee, in which, he feels, he 
will have full control over the bill. 
Sometimes bills have clauses espe- 
cially inserted to assure that a bill 
will go to a desired committee. In 
the 77th Congress, which ended in 
December last, a considerable num- 
ber of labor bills were referred to 
the judiciary committee. 


The Committee 


Let’s take a look at the committee 
to which a bill has been referred. 
To begin with, committee assign- 
ment is a power entirely within the 
hands of the speaker. However, it 
is a House custom to permit the 
minority party to select its own 
committee membership and the 
minority leader (Joseph Martin, of 
Massachusetts, at present) suggests 
them to the speaker in open session 
by resolution. Committee member- 
ship, by parties, is based on relative 
representation. On a_ twenty-five 
man committee in the 77th Con- 
gress, the majority drew 15 mem- 
bers, the minority 10. In this 
Congress, where the majority has a 
very slender margin, its majority 
representation on committees is 
much narrower. 

The chairman of the committee 
reaches his position by seniority. 
This is why, once a representative 
has gained a place on an important 
committee, his district becomes 


vastly interested in keeping him in 
Congress. 

How does the committee chair- 
man feel about a bill which has 
been referred to him? That is very 
important. 


That chairman has 
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By Congressman 
William S. Hill 
of Colorado 


almost unlimited power concerning 
the consideration of bills. He may 
—or may not—have hearings. He 
will decide whether they will be full 
open hearings, or not. He will de- 
cide when hearings will be held. 
There have been many cases where 
a committee chairman has refused 
even to call his committees together, 
and while there are ways to compel 
him to act, they are seldom invoked. 

On the other hand, if a chairman 
wants a bill considered and reported 
at once, favorably, he has extensive 
powers to secure such action. 

Under these conditions it is ob- 
viously possible for a committee 
chairman to take undue advantage 
of members opposing certain bills. 
Some congressional chairmen are 
known to be exceptionally fair to 
all committee members—and there 
are some others who are roundly 
disliked by the minority. 

So inevitably, many bills get 
scant attention in committee. Some 
are pushed right through. Impor- 
tant measures may require much 
study and going over; when they 
come out, it is in re-written form. 


Rules Committee 


Suppose our hypothetical bill is 
reported out by the House commit- 
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PART ONE -- TELLS YOU HOW THE 





LEGISLATIVE PROCESS WORKS 


tee. But it does not go direct to 
ihe House—but to the rules com- 
mittee, of which a “rule” is re- 
quested for House consideration. 
Membership on the rules committee 
is the prize committee assignment. 
That committee decides the rule 
under which the bill will be con- 
sidered, the length of debate, the 
date of consideration, and various 
other details, reported when the 
committee offers a resolution to the 
House membership. The House as 
a whole must accept the rule as re- 
ported by the rules committee, or 
reject it. During the 77th Congress, 
the rule was voted down several 


times. There were times when the 
House membership amended the 
rule. 


Generally speaking, the rules com- 
mittee, ordinarily controlled by the 
administration, doesn’t bring out 
bills unless the administration is 
interested in their passage. 

Now you can understand why 
leadership and committees are de- 
termining factors, far more than 
speeches made on the floor, in the 
passage or rejection of legislation. 
And this is not only because con- 
trol is inevitably exercised over 
committees. In the nature of legis- 
lative procedure, heavy responsibil- 
ity rests with the committee. They 
can take the time for intensive 
investigation and study of bills. 
They hold hearings which last days 
at a time. They can give the 
thorough study which, by a House 
In open session, considering a great 
volume of legislation, would be im- 
possible. Theoretically, of course, 
the House has control over the activ- 
ities of its speaker and committees. 
The House by majority vote can 
compel the speaker to reassign a 
bill to another committee. But this 
is not often done. 


On the Floor 


When the rules committee gives 
a bill a rule, and the House accepts 
it, the latter is immediately put in 
4 straitjacket with respect to con- 
sideration. Perhaps the debate is 
limited to four hours. Perhaps 





amendment is forbidden. Time for 
consideration in committee of the 
whole is usually divided equally be- 
tween majority and minority sides. 
The ranking members on the re- 
spective sides have the assignment 
of time to members. 

They usually first take care of 
committee members who wish to be 
heard. Other members, of course, 
may ask for time and be assigned it. 
Sometimes, there is more time than 
is needed; other times, on important 
measures, time is entirely too short. 
So it happens that, although a rep- 
resentative may be an expert on a 
subject under discussion, but not 
a member of the committee having 
the bill under control or the time 
assignment, he may be completely 
eliminated from the discussion. 


Five-Minute Rule 


But at the conclusion of that de- 
bate, the so-called five-minute rule 
applies. A member may ask for 
five minutes to offer an amendment 
or to discuss the bill. If the com- 
mittee chairman thinks the amend- 
ment has sufficient merit, perhaps 
twenty or thirty minutes may be 
granted for the one amendment. A 
majority vote on the floor may 
determine the time allowed. When 
time is growing late, action may be 
taken to shorten the debate. In the 
Senate, they have no such rules, and 
a member may talk as long as he 
wishes. 


Senate Procedure 


The Senate has its own procedure 
for the consideration of bills origi- 
nating with it. Bills passed by the 
House go to the Senate, and vice 
versa—to be referred to committees, 
out of which they may, or may not 
come. In the 77th Congress, the 
administration had much greater 
control over the Senate than the 
House, and it happened with a 
number of very important bills that 
House action, getting headlines 
throughout the U. S., came to noth- 
ing, or was subject to drastic 
revision, in the Senate. When House 
and Senate have both passed a 
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measure, but in somewhat different 
forms, it goes to a conference com- 
mittee, made up of men from both 
chambers. These work to secure a 
modified bill on which both Houses 
will agree. 


Telegrams Usually Too Late 


In every Congress bills reach the 
floor, and as business men discover 
their contents, representatives are 
besieged with telegrams, long dis- 
tance calls, letters. With this knowl- 
edge of legislature procedure, a 
retail lumber dealer or other busi- 
ness man can understand the 
strategic importance of going to 
work in a situation weeks, perhaps 
months, before a bill reaches the 
House floor. At that latter point, 
it may be too late for effective 
House action—the hard work will 
have to be done in the Senate. 


Early Influence Best 


But if the existence of a bill in 
committee is known, it is possible 
to keep check on it. Your congress- 
man will always be glad to report 
to you on the present status of a 
bill which has been introduced. 
Oftentimes, in informal conversa- 
tion with the committee chairman, 
he can get a good picture of the 
bill’s prospects. And while a bill 
is in committee, it is possible for 
interested and qualified individuals 
and groups to supply the individual 
members of the committee with 
complete information, to exchange 
letters with them, to hold personal 
conversations, to appear at hear- 
ings. 

In recent years, scores of bills 
have passed Congress and become 
law, containing provisions which 
obviously were objectionable and 
inequitable to certain groups. And 
in many cases had these groups fol- 
lowed a bill closely, they could have 
secured elimination of the objection- 
able provisions in committee, 
simply by entering protest and 
stating their case. 

(In the next issue of AMERICAN 
LUMBERMAN Congressman Hill will 
tell about “Help for the Retailer.’’) 
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Auto glass adds much to 
volume and increases plant 
traffic tremendously. 


Lumber dealers at Hot Springs 
National Park, Ark., have to find 
ways and means to make profits 
without priority ratings as they are 
not in a defense area. But no 
dealer in the most flourishing of de- 
fense areas is more optimistic over 
current volume than T. J. Reynolds, 
president of the Valley Lumber & 
Supply Co., one of the cleanest, 
most prosperous-looking lumber 
yards and retail stores in Arkansas. 

No defense housing or plant 
projects are keeping yard and store 
busy—but both are busy. The rea- 
son for that stream of customers 
every day is plenty of good lines to 
serve the entire community. Mr. 
Reynolds believes that the lumber 
dealer who sets himself to give real 
service can live through the pri- 
ority era and come out with some 
wartime profits. 


Glass 


One of the most profitable lines 
is glass, so important to the volume 
of this dealer that a separate store 
has been established. This store, 
operated as the Valley Glass & Mir- 
ror Company, is really a part of the 
handsome retail lumber and build- 
ers’ supply store, and is connected 
to it by a wide doorway. Keeping 
it separate from the main store not 
only makes better service possible 
but also separates the disorder 


from the beautiful display area. A 
glass store as busy as this one can- 
not be operated without some un- 
sightly spots. 

The big sign over the drive-in en- 
trance of the Valley Glass & Mirror 
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/ PROFITS in 
non-priority 


business 


Company carries this message: 
Auto Glass Installed While U Wait. 
One man devotes much of his time 
to serving motorists. Profitable in 
its own right, this auto-glass serv- 
ice is a volume booster that is hard 
to beat. The motorist cannot drive 
into the store without seeing other 
things that he wants to buy. One 
of these is mirrors. Every conceiv- 
able kind of mirror for the home is 
shown. One of the most profitable 
items is dresser and dressing table 
mirrors. People who cannot buy 
new furniture now are furnished 
with ideas for remodeling old pieces 
with these beautiful new mirrors. 
New frames for the mirrors are 
also shown, made by the millwork 
section of the business, which is 
also operated as a separate store, 
and about which we shall talk pres- 
ently. Right now we'll stick to mir- 
rors, one of the most profitable of 
all the excellent lines promoted by 
this alert dealer. 


Mirrors 

Mirrors are really promoted, and 
good salesmanship has turned up 
an excellent and practically inex- 
haustible buyers’ source, namely, 
the boarding houses and hotels. Hot 
Springs is a resort town, of course, 
but any defense area is also bris- 
tling with boarding and rooming 
houses and hotels, big and little. 
People who rent furnished rooms, 
whether in rooming house or in ho- 
tel, are notoriously careless of mir- 
rors. The breakage is very high. 
Thus replacement brings important 
volume to the dealer specializing in 
mirrors. But original sales also 
mount into real money. Now that 
people are converting every avail- 
able nook and cranny of their 
homes into extra living space, mir- 
rors and more mirrors are needed, 
for table tops as well as for walls, 
doors, and dressers. 

Medicine cabinets with mirror 
doors sell very well. They are at- 
tractively displayed in the paint 
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department. Another item that has 
strategic display near the front 
door in the paint department, is the 
mirrored door. Not a woman en- 
ters or leaves the store without 
pausing at the handsome display 
door to look at her full-length fig- 
ure. If she pauses more than a mo- 
ment, a salesman steps forward to 
tell her how that attractive door 
would beautify any room in her 
house. 


Framing and Resilvering 


Picture framing in the glass 
store is another good line. Then 
there is resilvering. The work is 
sent to Little Rock. The service is a 
little trouble to handle, but it car- 
ries some profit and is a volume- 
builder for other lines, as well as 
another bit of evidence that the 
dealer is in business to serve. One 
window display, devoted exclusively 
to resilvering, shows two framed 
mirrors, one in need of resilvering, 
the other freshly done, dramatizing 
the contrast. 

Because repairs and maintenance 
are the only general source of vol- 
ume, the glass store works over- 
time to do its share as a business 
builder. It plays a big part in the 
volume had from stores and local 
industry. Plate glass is an impor- 
tant profit and service item. 


Weather Stripping and Insulation 


Weather stripping is another 
item that responds well to radio and 
display newspaper advertising and 
to good store display. Never be- 
fore has this dealer sold so much of 
it. He says it is because he is mak- 
ing an effort to tie up with the 
splendid nation-wide publicity that 
weather stripping is receiving from 
manufacturers and the government. 

Rock wool insulation is also pro- 
moted profitably. Caulking com- 
pounds are closing many of the 
cracks and cold-air openings in old 
houses because the Valley Lumber 
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& Supply Company has made own- 
ers conscious of these ancient fuel- 


wasters. 
Lumber 

Just across from the roofing 
building is the 200-foot long shed, 
where all lumber is kept under 
cover, even the seconds. Customers 
like this, too. And the employees 
of the company like the convenience 
of handling provided. All sizes and 
varieties have their own separate 
divided shelving. 

A lot of this lumber is bought to 
make chicken houses and small 
farm buldings. No prefabricated 
structures are offered for sale, but 
a very good planning service is 
given. Farmers and_ back-yard 
chicken raisers in this section seem 
to prefer to build their own. This 
desire is promoted by the Valley 
Lumber & Supply Company through 
its advertising, including radio spot 
announcements several times daily. 

Many of these chicken and small 
stock buildings are made mainly of 
insulation board, because these 
radio announcements tell the cus- 
tomer that it pays to keep their 
poultry and farm animals warm. 


Millwork 


Another branch of the business 
has been considered important 
enough to be operated under a sep- 
arate name. This is the Hot Springs 
Millwork Company, manufacturing 
windows, doors, and cabinets. Dis- 
plays of the products made are 
shown in the main display depart- 
ment. Windows are placed where 
the prospect can touch and examine 
them. The unpainted frames, with- 
out glass, shown in the paint sec- 
tion, sell not only windows but 
paint. 

Paints 


The entire front end of the retail 
store is devoted to an impressive 
display of paints. Between the long 
wall space on both sides filled with 
paints is a large open area, in 
Which are placed a few attractive 
floor island displays. This presents 
a neat, uncluttered appearance, and 
also provides space when needed for 
special displays of millwork. 

The Valley Lumber & Supply 
Company was founded fifty years 
ago, and has been under the pres- 
ent management since 1927. 

T. J. Reynolds insists that the 
lumber dealer in the smaller com- 
munity who learns to serve every- 
one in the community, from Miss 
Eighteen-years-old to the mechanic, 
the factory, and the farmer, will 
stay in business profitably as long 
as he wishes, in spite of war. 
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Top. Paints are attractively presented on both sides of the store. Middle. 
T. J. Reynolds catches a customer peeping at herself in the mirrored door 
on display near the entrance and suggests that she have it sent home. 
Below. The glass store and the lumber store are in front of the roofing 
building, where good display again tempts the customer. 
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Watch those sustenance farms! 





Many lumbermen near large cities 
are building up a potential backlog 
of orders, for delivery as soon as 
materials become available, from the 
purchasers of small sustenance 
farm lots that are now best sellers 
in this area. 

That still fairly empty belt, that 
stretches 50 miles or so beyond the 
suburban periphery, generally neg- 
lected by the rank and file of real 
estate men, is filling up. Owners 
of acreage are doing a land office 
business in some sections with lots 
from one to five acres. Land, suit- 
able for small farming, finds most 
attention. Most of the buyers are 
war workers in search of postwar 
security. 

Lumber yards are vitally inter- 
ested in this development, not so 
much for what they are getting 
from it in immediate sales, but of 
what it promises for the future. 

Most of the newcomers buy lim- 
ited quantities of building material, 
sufficient for a garage, a living 
basement covered with a temporary 
roof, or a small structure that can 
be connected up with a larger one 
later. Unrestricted materials, as 
building blocks, etc., are in the 
lead; wood, etc., is bought within 
OPA and WPB restrictions. How- 
ever, building permits generally 
cover larger structures to be erected 
when conditions make it possible. 
In the meantime, these owners visit 
their properties at week-ends, do a 
considerable amount of victory gar- 
dening and prepare for the future. 
Most intend to make them a perma- 
nent home after the war. 

They are small customers now. 
However, their potentiality for 
postwar trade is surprisingly large. 
One dealer near New York already 
has a fairly secure backlog of orders 
on hand from this source, covering 
31 fairly sizeable houses, including 
outbuildings and barns. 

This dealer, working through 
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local real estate men, has managed 
to “get in on the ground floor” and 
had the pick of the business since 
its first beginnings a year or so 
ago. He is now at work keeping 
his prospective customers on his 
books until he can harvest the full 
crop. 

Dealers, who have gone after this 
business, feel that this development 
that has come out of the war is 
worth encouraging in every pos- 
sible way with an eye upon postwar 
sales. At least there is nothing 
hazy about it. 

Close cooperation with the own- 
ers of suitable properties and the 
local real estate firms, who handle 
this business almost exclusively, is 
the best method of reaching the 
prospects. This is especially im- 
portant when a new property is 
thrown open for sale. The lumber- 
man who gets the first order from 
the first buyer is generally the one 
who will get most, if not all, of the 
business that follows. Most of the 
new settlers are friends; one brings 
the other. 

First orders are bound to be 
small. Yet, there is one lumberman 
who made a special trip to town to 
see a brewery worker on the off- 
chance of getting a $150 order or 
less. His time was well spent. This 
call has netted him $34,000 of po- 
tential trade as soon as he can 
deliver. 

It pays to hunt for this type of 
home development. Sundays is the 
best time to call when the prospec- 
tive builders are working in their 
vegetable patches. Letters bring 
results but personal contact is 
superior. The newcomers like to 
know with whom they deal and ap- 
preciate being welcomed. 

One idea that has been excep- 
tionally successful comes from a 
dealer near a large Connecticut 
town. 

He has a working agreement with 
the owner of a well sized rural tract, 
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suitable for this type of develop- 
ment, and who does his own selling. 
As prospects take a look at this 
property their names are forwarded 
to the dealer. He, in turn, writes 
a letter to them saying that he has 
heard that they have bought the 
land in question and offers his serv- 
ices. Fifty percent of these letters 
close the sale for the owner and 
bring the expected opening order 
for the dealer. 

Even where the land is sold on a 
mortgage agreement, lumber and 
other building materials are gen- 
erally paid cash. Mortgages will 
be paid off before the return of 
peace, in most instances. This 
opens the way for an FHA building 
loan. However, this type of pur- 
chaser is rarely short of cash these 
days which makes them good cus- 
tomers for the lumber yard. 

There are several reasons why 
lumbermen are inclined to encour- 
age this business and are catering 
to it rather heavily, if it comes 
their way. The first is that a con- 
nection now made is_ practically 
certain to lead to a final order, even 
if there is now rarely more than a 
promise and a preliminary estimate, 
subject to changing prices. These 
home makers who are now digging 
their foundations, drilling wells and 
making other improvements on 
their land, are not likely to drop 
the job after they have gone to a 
fair amount of expense. The sec- 
ond is: that even in its preparatory 
stage a sufficient number of minor 
sales can be made to leave a profit 
from the connection. 

Most of these newcomers are 
ready spenders and their prospec- 
tive home is their hobby. So they 
are ready purchasers of “extras, 
hardware, chicken coops, roofing 
materials and similar items that are 
available and it pays to develop this 
trend by sending them advertising 
folders or showing them _ these 
items when they visit the yard. 
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STOCK CONTROL CARD 
Supplier 


How packed 


A Card System for Stock 
STOCK CONTROL 


Size Color Model Pattern 


Description Min. Max. 








MONTHLY RECORD OF SALES 





Year 


Jan. Feb. Mar. Apr. May June 


July Aug. Sept. Oct. Nov. Dec. Total 
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MONTHLY RECORD OF STOCK ON HAND AND PURCHASES 
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Inventory and a new year make an opportune time to 
install a system of stock control designed to improve 
Management and eliminate mistakes. The card system 
presented here is well worth considering. 

The face of this card is a numerical graph recording the 
movement of stock, month-to-month, in units, not dollars. 
Start with the inventory of the item, add purchases for the 
month, deduct monthly sales to get the starting stock for 
the next month. For example, stock inventory ona certain 
item in January totaled 11 units, purchases were 6 units, 
January sales were 3 units, the starting stock in February 
Would be 14 units and so on. 

Transfer sales from sales tickets to cards daily, weekly 
or monthly. For items, such as ready-built kitchen cabi- 
nets, paint, locks, storm sash, screens and doors, which 
are sold as individual units, a slanting mark (/) suffices 
lor recording a sale. Record 5 sales by a horizontal line 
through the 4 diagonals. Preliminary markings may be 
made in pencil. Erase at end of each month and ink in 
humeral total. 
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For items, such as lumber and nails, sold by footage or 
poundage, it may be more convenient to make each mark- 
ing represent 100 feet or pounds or use numerals, erasing 
at end of month and inking in totals. Record roofing by 
the square, insulation paper and fencing by the roll, in 
other words, the usual unit of sale. The squares may 
be made as large as desired to take care of recordings. 
Adjust the fundamentals of this system to fit your require- 
ments. If the heads shown here are not adequate, revise 
them to suit. 

File cards alphabetically according to item and, if desir- 
able, according to departments. Min. and Max. stand for 
minimum and maximum stock to be carried. If these 
extremes are set on an item, based upon past experience, 
the analyst can tell at a glance whether stock is within 
bounds. When the stock approaches minimum, re-order, 
when at maximum, stop ordering or speed up sales with 
better sales promotion. 

The back of the card may be used to list the date, cost 
price and current selling price of each item or unit of 
sale. This provides a chronological record of price changes 


and the gap between order date and delivery date, which 
serves as a guide to future order placement, also the 
margin earned. If desired, use a column for ceiling prices 
to aid in complying with price control regulations and 
under “Remarks” any information pertinent to priorities 
or other war restrictions. 

On this side, enter purchase orders as dated but, on the 


Date Ordered Unit Price Date Rec'd Selling Price 


face of this card, enter orders only when received and 
entered in stock. 


These forms, printed on 5 by 8 inch file cards, may be had 
from American LumMBerMaAN, 139 North Clark Street, Chicago 2, 
Illinois, at $1.15 for package of 50, or $2.00 per hundred jn 
lots of 100 or more. 


Remarks 
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Log Conveyor Made From Tractor Parts 


This log conveyor was improvised from old trac 
tor parts by the Potter Lumber Company of Alle 
gany, N. Y. Having the problem of bringing 108s 
from the pond up to the sawmill deck they con 
ceived the plan of using worn out tractor tracks. 
After taking the plates off, lugs made from old 
truck springs were welded on, these having beet 
cut to a point and ground sharp. An old tractor 
sprocket is used for a drive at the top of the con 
veyor and a front tractor idler on the end that is 
in the pond. By using a series of chain and belt 
reductions, this turns at about 17 R.P.M, This com 
veyor has been in use about three years and the 
idea has been passed along to other mill operators 
who have found it a very efficient outfit. 
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POT ad 


To Be Told in the 


Dec. 11 (christmas) Issue 
of American Lumberman 


Certain Washington officials are urging comprehensive 
Federal legislation to get authority to set up minimum stand- 
ards of required forest practices, to pass on practices 
adopted by the states, to inspect enforcement, to take direct 
action where suitable state legislation is not enacted and 
where enforcement of the standards established is not 
acceptable. 


While private lumber interests are agreeable to a certain 
amount of forest regulation, they see no need for saddling 
the industry with widespread Federal bureau domination, 
but believe that the best way to accomplish the ends that 
both the Government and the industry want is through the 
American way of education, economic inducement and pub- 
lic and private co-operation. 


American Lumberman believes with private forest owners 
that the industry is fully conscious of its responsibilities for 
perpetuation of the forests. It believes that private enter- 
prise is accomplishing the job of providing future forest 
growth. 


In its Dec. 11 (Christmas) Issue American Lumberman will 
present the record of how “Private Enterprise Strides Toward 
Permanent Forest Supply”— 


. How timber is a crop that must be harvested at maturity. 


. How selective cutting based on sustained forest yield is 
hastening the growth of trees and perpetuating timber 
stands. 


. How development of tree farm systems on land especially 
adapted to forest growth is the basis of increased forest 
reserves for the future. 


. How private enterprise already is progressing toward an 
ample forest supply to meet future requirements. 
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Winter Solstice 


The Washington sector of this in- 


dustry seems to be at a temporary 
pause. Oh, sure, official orders and 


policy changes are known to be in the 
works, and industry conferences are 
being held. But the echoes from the 
government control offices, where de- 
cisions get made, are a bit muffled. 

It seems to be like this: Responsible 
men are now facing up to a set of 
factors that look familiar but that have 
sideslipped just enough to make the 
basic estimates appear odd. No fault 
of these men, in the government or 
in the industry. For weary months 
they’ve whanged away on an industry 
pattern that generally held to its 
basic lines; limited supplies of raw 
materials, insatiable demands from 
the Armed Services, rigid planning to 
save out a minimum for civilian uses. 

Well, they think it’s still that way. 
It must be that way; what with two 
wars going on. And yet there’s a new 
note in the hum of the control ma- 
chinery. 

Two weeks ago (before you remind 
US of it) this page mentioned tight- 
ened government control. It’s easy 
to conclude that tightened public con- 
trol means less goods for civilians, 
and often it does. But this time the 
page is going to traffic in rumors 
about more goods for civilians. In- 
consistent? We'll not argue, if you 
think so; at least not beyond saying 
that a tight control means a complete 
regulation of distribution and that 
under such regulation the percentages 
can be changed without giving up any 
control powers. 

Orders have to do largely with dis- 
tribution percentages; and so it hap- 
pens that rumored changes in the 
basic pattern always raise questions 
about the percentages. The control 
engineers are holding up a bit and 
stalling for time, while they try to see 
over the hill. The new orders and 
directives are not likely to come out 
as soon as planned. 


The New Note 

Let’s see if we can sort these things 
around a little, without getting them 
still worse confused. 

Suppose we start with the chief im- 
mediate anxiety in the industry. It’s 
a shortage of manpower, especially in 
the woods and at the mills. Govern- 
ment officials and association leaders, 
looking at the big pattern as it has 
unrolled during the past couple of 
years, agree that as matters stand 
now we must expect a serious decline 
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in production next year. 

Now this is based upon a man- 
power shortage in our industry; which 
in turn is based upon a general man- 
power shortage in all industries. 
We’ve been losing our loggers like no- 
body’s business. Then along comes a 
statement, made by responsible men, 
that in a surprising number of places 
industrial employment is declining! 
The sag isn’t wide spread, and it isn’t 
large. There’s still an urgent demand 
for more workers, take it the country 
over. But the fact that there‘s a de- 
cline anywhere is something to think 
about. 


Reconversion Machinery 

The Senate Committee on Post-War 
Economic Policy has asked Congress 
to get busy right away, setting up the 
machinery to handle the speedy de- 
mobilization of war industry and its 
reconversion to civilian purposes. 
That of course could be long-range 
stuff; planned to meet a remote prob- 
lem, but the committee remarks casu- 
ally that 10,000 war contracts have 
already been cancelled and indicates 
that the number of cancellations will 
mount rapidly. Efforts are being 
made right now to find civilian uses 
for quite a number of government- 
owned plants. Only by speedy recon- 
version, the committee says, can un- 
employment be held at a minimum. 
Sure; it isn’t a troublesome matter as 
yet; but it’s a straw indicating a shift 
of the wind. 


Civilian Goods 


In our industry and in every other 
industry, limitations on civilian goods 
have been set up to conserve both 
labor and raw materials. Well, the 
Office of Civilian Requirements of the 
WPB has been announcing a notable 
increase in civilian goods production 
during the first nine months of next 
year. This includes 2,000,000 electric 
irons, 900,000 electric refrigerators 
and 900,000 electric washing ma- 
chines. The WPB has announced that 
1944 truck production for civilian uses 
will be stepped up from an already 
authorized 33,852 to 123,492 units and 
that this program will be given pri- 
ority ratings equal to aircraft. 

The Requirements Committee will 
allot upwards of 160,000 tons of steel 
for civilian needs in the first quarter 
of ’44, as compared with 125,000 tons 
for this quarter. 

These increases may reflect the fact 
that civilian facilities and inventories 
have sunk to low levels and must be 
fattened up; but it’s reasonable to 
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guess that no such action would have 
been taken unless the raw materials 
and the needed manpower had been in 
sight. 


Public Finance 


The War Department has told the 
House Appropriations Committee that 
it will turn back to the Treasury more 
than thirteen billions of the fifty-nine 
billion dollars granted the Army for 
the current fiscal year. Of course the 
remaining forty-six billions must be 
considered a right solid job of money. 
Some one may have guessed too high 
in the first place; but turning back 
that amount of the appropriations 
must indicate that the Army will buy 
less munitions than originally planned. 
Here is a source of surplus materials 
and manpower. 

Add the fact that the House made 
heavy cuts in the current deficiency 
appropriations recommended by the 
Budget Bureau. Allowing for varia- 
tions in opinion, not to mention col- 
lateral factors akin to old-fashioned 
politics, this scaling down indicates 
that war needs, measured in terms of 
money, don’t appear to be so large as 
they did some weeks ago when the 
Bureau of the Budget worked up its 
figures. 


Distribution of Surpluses 

This page is told that the WPB has 
informed construction agencies of the 
government that rather large amounts 
of building materials and construction 
tools, formerly held for the Armed 
Forces, would be reallocated for 
civilian use. Don’t read too much into 
this. The “large amounts” wouldn't 
seem large when measured against the 
national needs of our industry. Fur- 
thermore, it seems that the allocation 
is not to be to the industry itself; is 
to be made to civilian construction 
agencies of the government. However, 
if the Armed Forces are letting go 
of supplies, it’s clear that the Armed 
Forces will not immediately buy more 
supplies to take their places. 


Peace Rumors 

One reason public officials are re- 
luctant about giving out information 
in regard to reduced munitions pro- 
duction is that the public instantly 
jumps to wrong conclusions. The pub- 
lic concludes the war must be about 
over. Well, that could be; but offi- 
cials are not playing it that way. 

Officials base their plans on the 
theory that the war will last a long 
time. Sure, they’re asking for plans 
and machinery to take over demobili- 



















































MANY 
struct 
jog | 
pins 
for ¢ 
The 











lave 
‘ials 
n in 


the 
that 
10re 
nine 

for 
the 
> be 
ney. 
high 
yack 
ions 
buy 
ned. 
rials 


nade 
onecy 
the 
irla- 
col- 
yned 
ates 
s of 
e as 
the 
) its 


} re- 
.tion 
pro- 
intly 
pub- 
bout 
offi- 


the 
long 
ylans 
ybili- 


MAN 










Just as steel is alloyed to give it rust resisting ability, 
so is ordinary wood made into Wolmanized Lumber’, 
highly resistant to decay and termite attack. Wolman 
Salts* preservative is the ‘‘alloying’’ ingredient added. 

This is the story we are telling to businessmen, 
Government and industrial executives, architects and 
builders, in advertisements like the one reproduced 
here. We are promoting the use of wood—long-lived 
wood—in such papers as Business Week, Civil Engi- 
neering, Engineering News-Record, American Builder 
and Architectural Forum. 






























































| { i You will profit by the postwar market for Wolmanized 
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YES, WE CAN PUT THEM BACK .. 


Timber is a renewable natural 
resource, and like your Victory 
Garden, it yields a better crop 
when carefully tended. 





Modern methods of timber harv- 
esting thin out Forests by re- 
moving the mature trees. The 
young trees thus released grow 
faster and re-seed the area. 


We treat timber as a crop, and 
our lands are growing lumber 
which is being used during this 
emergency to win the war, and 
in the future will again be avail- 
able for comfortable new homes 
and other peaceful enterprises. 


Inset Upper Left: Forester (circle) mark- 
ing ripe trees. 





Lower Photo: Same scene after harvesting. 


No. 3 in a series on the modern manufacture of lumber. 
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J. NEILS LUMBER COMPANY 


Mills at: Libby, Montana—kKlickitat, Washington 


_ ——— = 
Oe _— 


a= 


| 











AN - AX ’ 
AMERICAN Tt MBERMAN, November 27, 1043 33 















zation when the war ends. That’s 
ordinary precaution. 

But the partial demobilization at 
present is something like this: The 
U. S. hadn’t made too much progress 
in preparation for war before Pear] 
Harbor; made up for it with a rush 
after that date. The change-over had 
to be largely by guess, so far as vol- 
ume was concerned. Nobody knew how 
much of anything would be needed o1 
how much volume a plant, drawn up 
on paper, could produce when actually 
built. The safe practice was to set 
up too much capacity rather than too 
little. Bottle necks developed, some 
of which have not yet been cleared. 
But in general the responsible men 


Washington Court House, 
their kilns 


uneven drying of lumber. 


and fuel. 


weather. 


Dry Kiln Doors now. 
estimate today. 





Moore Heat-resisting Kiln Doors enable Coffman Stair Co., 
to get better results from 


Keep the Heat Inside Kiln With 
Moore Fire-Resisting Kiln Doors 


Cold air seeping into the kiln around leaky or poorly 
insulated doors upsets the drying schedule and causes 


Moore tight-fitting. fire-resisting Doors hold heat in- 
side the kiln and keep cold air outside—saving steam 
Patented construction resists corrosion, and 
deterioration from acid fumes, heat, humidity and 


Install Moore Fire-Resisting 
Write for 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 
VANCOUVER, B. 





think that they now have a reasonable 
exact pattern of the war and its needs 
and of the actual operation of pro- 
duction plants. 

So at present these men _ think 
they’re safe in holding current pro- 
duction of war goods fairly close to 
current consumption. They’re allow- 
ing reasonable margins of surplus; 
and in certain fields, such as plane 
production, they’re going all out with 
maximum possible production. 

But their present surveys indicate 
that some lines are over expanded; 
that a good many estimates of man- 
power needs are excessive; that the 
sound method is to bring all these ex- 
cesses down to the right level and 
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to return plants and labor not needed 
in war goods to a correct balance. 
Some will be shifted to munitions 
making in lines where more war goods 
are needed; some will be shifted as 
rapidly as possible to civilian goods. 
So it’s demobilization only in the 
sense of fitting current military sup- 
ply to current demand. 


Lumber Control 


Don’t get too excited about this. 
As nearly as this page can learn, 
these changes are not likely to be re- 
flected in lumber control orders; at 
least not for some time. Because of 
the huge boxing and crating program 
—something no one seems to have ex- 
pected when we got thrown into the 
war—the industry will be urged to 
strain every sinew to maintain and if 
possible to increase production. They 
tell us that overly large stockpiles in 
the hands of public agencies will be 
reduced; that grades of lumber not 
needed by the government will con- 
tinue to be released to the trade. 


Lumber Market 


J. Philip Boyd, of the L&LP Divi- 
sion, says he’s gotten a lot of wor- 
ried inquiries from lumbermen about 
the danger of excess lumber produc- 
tion. That’s looking far to the future; 
for no one at this time, surely, is 
troubled by excess inventory. But the 
fact that civilian construction has 
been cut back severely and that war 
plants are mostly built could raise 
the question about future markets for 
lumber. Mr. Boyd bids his question- 
ers to be of good cheer. There are 
markets now for all the lumber that 
can be produced, and there will be 
such markets after the war. 


Bonus Payments 


Robert E. Hannegan, Commissione? 
of Internal Revenue, has issued a 
statement about bonuses and commis- 
sions; hoping thus to bring some orde1 
into this confused area. 

In general, employers may _ pay 
bonuses without getting prior ap- 
proval if the bonuses do not exceed 
amounts paid in the ’41-’42 period 
Other types of bonuses may be paid 
if first submitted to the Commissioner 
and approved by him. Commissions 
earned through December 31, ’43, may 
be paid, provided that the rate of 
commission and the amount of any 
other compensation has not been in- 
creased since Oct. 2, ’42. 

More specifically, an employer may 
pay @ bonus without previous appli- 
cation for approval, if the bonus 
meets any one of the following con- 
ditions: 

1. If the employee’s base salary 
has not been increased since Oct. 3, 
’42 (in the case of salaries of more 
than $5,000 per annum) or Oct. 27, ’42 
(in the case of salaries of $5,000 or 
less per annum), he may be paid a 
bonus which does not exceed the 
higher of the following amounts: (a) 
The dollar amount paid for the em- 
ployer’s last accounting year ended 
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prior to Oct. 3, 42, or (b) the dollar 
amount of a bonus authorized under 
the Salary Stabilization regulations 
for the employer’s first accounting 
year ending after Oct. 3, 1942, pro- 
vided the bonus does not exceed 50 
percent of the base salary. 

9, If the employee’s base salary 
has been increased since Oct. 3, 42, 
he may be paid a bonus not to exceed 
the same dollar amount of bonus paid 
him for the employer’s first account- 
ing year ending after Oct. 3, ’42, pro- 
vided the bonus does not exceed 20 
percent of his present base salary. 

3. If the employee has been paid 
regularly, in accordance with an es- 
tablished policy of the employer, a 
bonus based on a percentage of base 
salary, such bonus payment may be 
made, regardless of dollar amount, 
provided the percentage has not been 
changed since Oct. 3, ’42, or Oct. 27. 
42, as the case may be. 

4. An employee may be paid a 
bonus which, together with all other 
compensation for personal services, 
does not increase his total compensa- 
tion for the current year over the 
total earned in the calendar year 1941 
by more than (a) 15 percent if the 
total compensation for the year 1941 
was $2,400 or less, (b) 10 percent if 
the total compensation for the year 
1941 was over $2,400 but not over 
$4,000, (c) 5 percent if the total com- 
pensation for the year 1941 was over 
$4,000 but not over $7,500. 


Kaiser Post-War Plan 


Henry Kaiser, the famous ship and 
plane builder, is proposing a three- 
point post-war plan that centers about 
the men now in service. Briefly, it 
is something like this: 

First: To plan for the future of the 
veterans it is necessary to know what 
the veterans think and want. Hence 
a detailed questionnaire should go to 
each man. This would be handled by 
the veteran’s own military organiza- 
tion; Army, Navy, Marines, Coast 
Guard and the like. The first ques- 
tion would have to do with his desire 
for further educational training; high 
school, college, professional schooling 
such as agriculture, engineering, prac- 
tical science and the like. With this 
educational query would go, of course. 
an inquiry about the field in which he 
wanted to work after training. A man 
might want a law training to go into 
business or railroading or public serv- 
ice. All these answers would be tabu- 
lated and the results furnished to 
appropriate corporations, schools, na- 
tonal planning organizations; for the 
purpose of getting veterans into touch 
with the fields and organizations with 
which they want to work. 

Second: The government in co- 
operation with business should set up 
a credit pool to finance this training, 
also to finance jobs for those wanting 
no further training. It would con- 
Sist of both public and private money, 
available on workable terms, for this 
educational and job training. Such 
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a pool would work equitably, avoid 
the usual confusion and_ turmoil 
in which a boy finds himself when he 
tries to borrow money for an educa- 
tion or get going on his own, and 
make reasonably sure that no veteran 
failed of a chance for training be- 
cause he couldn’t find any one willing 
to lend him money. 

Third: This, in Mr. Kaiser’s mind, 
is perhaps the basic factor in his plan. 
Plenty of people, wanting to help 
veterans in every possible way, dread 
any plan for any purpose that adds 
to the public debt without providing 
for the orderly payment of debt. In 
fact reducing the debt will become a 
primary factor in statesmanship. 


Without providing for the specific pay- 
ment of the costs of veteran training, 
but none the less providing for the 
reduction of the national debt as a 
whole, Mr. Kaiser would favor a Fed- 
eral sales tax with the whole sum 
earmarked for the reduction of the 
national debt. He believes that, while 
the sales tax and the veteran train- 
ing are not closely allied, many people 
would accept the two together as a 
double-barreled plan. Each is of im- 
mense future importance to the coun- 
try; the training of veterans for their 
highest usefulness in civil life, the 
reduction of the huge mortgage upon 
future national income. 
It’s something to keep in mind. 











Topple Trees 


With New Speed and Direction 


Get 2inch Stumps . More Lumber Per Tree 





4 times faster than a hand-operated cross cut saw. 
Accurately cuts both pine and hardwood trees. 

360° index permits horizontal, vertical or any angle cuts. 
Easy starting, 2-stroke cycle design gasoline engine. 


Automatic clutch prevents stalling the engine when saw is pinched or forced too hard. 


Eliminates hand clutch control. 
when ready to cut. 


Only necessary for operator to manipulate engine throttle 


Automatic oiling system lubricates saw track and serves to remove resin. 


Safety guard on all models assures full protection. 
Electric or gasoline engine chain saw sharpeners available for sharpening chains in shop or 


field. 


Write for literature and prices. Demonstrations can be arranged. 


MALL TOOL COMPANY 


7733 SOUTH CHICAGO AVE... . CHICAGO, ILLINOIS 
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The Western 







Lumber Wholesale 
Offers You 
Valuable Service 


T THE present time friendship, old 

contacts, good will and personality 
count more than ever in buying lum- 
ber. The Western Wholesaler scurries 
around daily among the mills, picking 
up a little here and a little there. He 
is putting forth his best efforts to serve 
his customers with Western Softwoods 
If the 
stock you require for your wartime jobs 


can be obtained, the Western Whole- 


during this wartime period. 


saler will do his best to supply you. 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
and Shipdecking. 


SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 
(Sawmill: Pine 


CARL SODERBERG —Saymill Pine 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 
Morrill & Sturgeon 


Lumber Co. 


WALES LUMBER COMPANY 
Old National Bank Building 














Vhe Sark of Quality 


Yeon Bidg., Portiand,Ore 














SPOKANE, - - - WASHINGTON 





110 Market St. SAN FRANCISCO 11, CALIF. 
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SALVAGE 


Write to the Salvage Editor, American Lumberman, 139 N. Clark St., Chicago 2, 
Ill., mentioning the item number for further information about any of the following 


LUMBER 


items. Also let the Salvage Editor know about your short length lumber needs oy 
accumulations of such material of which you would like to dispose. 


Available 
163. 

We accumulate each month or six 
weeks a carload of edging strips S2S 
to 25/32 inch and tapering in width 
from 1% inches at one end to not less 
than % inch at the other. Widths 
average one inch. These are princi- 
pally yellow pine with some gum. Few 
knots are present, none of which seri- 
ously impair strength. Lengths: six 
and seven feet (quantity divided equ- 
ally between each length). Mississippi. 


164. 
Can supply about 3,000 pes. % inch 
rounds 54 inches long. Also have 


about 6500 pes. % inch round birch 

with 7s inch flat surface on two sides. 

One end has flat surface %x14 

inches wide by 2% inches long, with 

overall length 41% inches. Joliet, Ill. 
165. 

Longleaf pine timbers from 2x2 
to 12x12, in lengths of from 18 to 60 
inches. This is used material salv- 
aged from dismantled wooden boats. 
Hopewell, Va. 

166. 


Have available one carload of 1x1 
inch face measurement T&G kiln 
dried maple and oak flooring (2nd 
grade & Btr.) in two to six foot 
lengths. Oconto, Wis. 

167. 

Can furnish one car of good grade 
cottonwood (rough, green) sawn to 
any dimension in random eight to 16 
foot lengths. Truck delivery to any 
point in central Illinois or eastern 
Iowa. 

Wanted 
168. 

Can furnish high priority for sev- 

eral thousand pieces of 5/4 maple, 3x3 


inch or in multiples thereof. Should 
be clear, dry and hard. Nashua, 
N. H. 


169. 

Can use any softwood species, S1S 
or rough, in {4x4 or 32x38 inch stock, 
45 percent of which should be 45 
inches long and 55 percent 59 inches 
long. Need one carload and can fur- 
nish AA-1 priority on 20 percent of 
it and AA-2 priority on the balance. 
St. Charles, Ill. 

170. 

Need kiln dried, straight, flat hard- 
wood in the following finished dimen- 
sions: 

%x3téx31, and 28 inches. 

%x25x26 inches. 

33x31%x36 and 29 inches. 

323x25%x29 and 26 inches. 
Boston, Mass. 

171. 


We need about 16,000 square feet 
of % inch fir, pine or mixed hardwood 
plywood So2S and sanded. Fifty per- 
cent of the material must produce 


pieces 7% x 17% inches; the balance 
assorted down to 3 x 6% inches. Fort 
Worth, Tex. 

172. 

We have need for fir and hardwood 
plywood cutdowns % to % inch thick. 
ness by 9% inches and wider by 10% 
inches and longer. Grain may run 
either way. Can use small or large 
quantities. Philadelphia. 

173. 

Desire to locate 2x8’s and 2x4’s, 
rough, in any soft wood (including 
soft textured hardwoods) in lengths 
of 6 feet and over. Will pick it up in 
trucks if in Wisconsin or near the 
State line. North Freedom, Wis. 


174. 

Want the following material S4§, 
EE, kiln dried, in C&Btr. quality of 
fir, spruce, hemlock, basswood, poplar, 
etc.: pieces 25/32 x 25/32 in lengths 
ranging from 9% to 47% inches; 
pieces 25/32 x 1% x 43%; pieces 
25/32 x 1% in lengths of 20 inches, 
23% inches, and 32 inches; pieces 
25/32 x 1% in lengths from 91% to 72 
inches. Also need 25/32 x 2% x 84 
inch stock; 25/32 x 25 x 26 inch 
stock; 25/32 x 35% x 11 inches and 
12% inches long; 25/32 x 4% x 10 
inch stock; and 15% x 1% x 10% inch 
stock. Auburn, N. Y. 


Insulation Available 

Have on hand nine rolls of 250 foot 
type C Reynolds Metallation, and 25 
rolls type B of the same material of 
which we would be willing to dis- 
pose. Lafayette, Ind. 


Extra Builders' Hardware 

We have some extra builder’s hard- 
ware in our stock of which we would 
be willing to dispose at cost prices. 
All the items are new. They are as 
follows: 

35 dozen No. 503A503 National 
Brass Dexter latch sets, Duralin. 

10 dozen No. 503%A504 National 
Brass Dexter bath or bedroom door 
sets, Duralin. 

40 dozen No. 731GA1 Russwin Lynn 
lock sets, steel. 

18 only No. 53116G Welch front en- 
trance sets, steel. 

The Salvage Editor can supply fur- 
ther information about this material 
which is available in Worcester, Mass. 





Those interested in odd lots of ply- 
wood items would probably _ find 
something of interest in the “Aetna 
Trading Post,” a four page folder 1s- 
sued periodically by Aetna Plywoot 
& Veneer, with a purpose somewhat 
parallel to the American Lumber- 
man’s Salvage Column, but devoted 
exclusively to plywood items. Write 
to the Salvage Editor to have you 
name put on the mailing list. 
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Reply to Mr. Brink 


(See letter from A. T. Brink, Tri- 
State Lumber & Shingle Co., Kansas 
City, page 58, Nov. 13 issue of Ameri- 
can Lumberman.) 

Dear Sir: 

Probably the reason for my enthu- 
siastic reception of everything you 
said is because I find myself just about 
in 100% agreement with it. I have 
listened to and read an awful lot about 
social planning and the way to house 
people in this country, but in nothing 
that I have read or listened to have J 
seen the one basic cause for slums and 
run-down houses even approached. To 
me the thing has nothing whatever to 
do with the age of a house or its loca- 
tio. The whole thing depends upon 
who lives in it. There are houses in 
this country, and quite a lot of them, 
that are as old as 100 or 125 years. 
They are still habitable, still comfort- 
able, still capable of receiving the in- 
stallation of every modern convenience 
in an effective and an efficient way. The 
reason they are in that condition is 
because the people who have lived in 
them have known how to live as 
enlightened 19th and 20th Century 
Americans and had a pride in the 
home and not treated it as if it were 
a series of steel bound jail cells, and 
have protected it with loving care on 
the one hand and with paint and other 
maintenance and repair materials as 
needed. On the other side of the ledger 
I have seen homes not over five years 
old which were weatherbeaten, down 
at the heels, have scuffed floors, 
cracked and smashed plaster, were 
grimy and vermin ridden. The reason 
again was the kind of people who live 
in them. Now when we talk about 
slums what we should be talking about 
IS a social problem and not a structural 
problem. It is people who make slums 
and not slums that make people. One 
notable example that comes to my 
mind is the case of a socialized hous- 
ing project. The theory back of the 
construction was that if you provide 
under-privileged people with clean, 
modern conveniences, you will change 
their outlook on life and the slum will 
disappear. Well, this socialized 
housing project, consisting of about 
150 apartments was put right in the 
middle of a slum neighborhood. In 
the course of considerably less than a 
year the altruistic promoters discov- 
ered that what they had accomplished 
was merely to substitute a three-story 
apartment slum structure for a num- 
er of one and two family slum struc- 
tures which had been wrecked to make 
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way for the new project. It was 
understood that when the old tumbled 
down shacks were dismembered the 
tenants would be given first choice 
in the new and modern apartments 
because the cost was held down partly 
through subsidization on the part of 
a slum eradication enthusiast who 
made that stipulation. In the course 
of the first winter it was found that 
bathtubs generally were converted 
into home brew vats, receptacles for 
mixing synthetic gin, refuse deposi- 
tories and garbage cans. Plaster was 
smashed and broken because nails 
were driven into it to support clothes 
lines. This in spite of the fact that 
there was ample yard space for drying 
clothes. It was just too far to. go, 
however, for these people. They pre- 
ferred to drive a few spikes in the 
wall, stretch a line across the living 
room to avoid the necessity of walk- 
ing downstairs. 

I would be willing to bet that you 
can eradicate any slum in America by 
simply moving the present occupants 
of the tumbled down dirty shacks 
away from the neighborhood and re- 
placing them with intelligent, think- 
ing, middle-class people who are in 
the habit of taking care of things and 
using their God-given ingenuity to 
rectify bad situations. With the ex- 
ception of a very small percentage 
of the so-called slum houses, I would 
further bet that by making such a 
change in occupancy two years would 
find all of these so-called shacks con- 
verted into clean, neat, attractive, well 
painted homes. This is my comment 
on your first point. On the second 
point I can only concur most whole- 
heartedly. The same is true for the 
third point. 

As to the statement that the Fron- 
tier character of America is ending 
that is a lot of applesauce. I do not 
even grant that the geographic fron- 
tier has ended or is anywhere near 
ending and as for the end of the social 
Frontier, which is perhaps of a great 
deal more consequence than any 
geographical Frontier, I argue that 
we have hardly reached it yet. 

Nor is any of this confined to city 
slums. There are farm slums, too, as 
anybody who wants to get in an auto- 
mobile, provided he can find enough 
gasoline, can discover for himself. You 
can take two adjacent farms, soil 
analyses show equal opportunities for 
growing. Certain education, social 
and atmospheric conditions are on a 
par. One of the two farms is a beauty 
to behold, the other is an eyesore and 
a disgrace to the country. 

I do not agree with you that you 
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may be getting too excited when there 
are more important things to be ex- 
cited about. If we fail to stop this 
kind of thing we might as well quit 
fighting this war right now and turn 
the whole thing over to the Germans 
who know a lot more about this kind 
of thing than we know or want to 
know. I prefer to fight to keep this 
country on the same progressive lines 
of development that has made it what 
it is today—the only place in the world 
fit for a 20th Century human being to 
live in and the only place that holds 
any real chance of happiness for pos- 
terity. 

A Reader. 


Forger on the Loose 


Gentlemen: 

This is to advise you that we have 
been victimized this past week by a 
man who came to our office—gave an 
order for a ton of coal and tendered 
a check in the amount of $45.20. He 
asked that we cash the check—taking 
out the cost of the coal. The check 
was drawn by a firm in a neighboring 
town to this man’s order. The check 
was returned to our bank marked 
“No Account.” 

We have heard that this same man 
cashed a similar check in another Fox 
Valley town. 

With the thought in mind that you 
might wish to broadcast a warning to 
your readers we give you the follow- 
ing description of the man. 

Age about 45 years; height about 
5 ft. 7 or 8 inches; weight, slight; 
complexion, dark; dark eyebrows and 
stubby, dark moustache; he wore a 
brown leather jacket and was reason- 
ably well dressed; he used the name 
of “L. J. Smith.” 

This party stated that he would haul 
his own coal (this being not unusual 
these days). He also left an order for 
storm sash saying that he would call 
for them next week. 

Evidently this is his own particular 
racket and he may attempt to ply his 
trade elsewhere so we thought you 
should know. 

St. Charles Lumber & Fuel Co. 
Norman S. Bailey. 





St. Charles, Ill. 


Architectural History 


Gentlemen: 

My attention has been directed to 
your excellent article on “300 Years 
of American Houses” in the Ameri- 
can Lumberman 70th Anniversary 
Reference Number. I would like very 
much to obtain a copy of this issue in 
order to list it in the Current Bibliog- 
raphy on Architectural History which 
appears in each number of the Jour- 
nal of the American Society of Archi- 
tectural Historians. 

Turpin C. Bannister, Editor, 


Journal of The American Society of 
Architectural Historians, 
Troy, N..Y. 
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- « « ASSOCIATIONS & CLUBS 





Southern Sash & Door 
Jobbers' Association 


Problems, principally concerned 
with governmental control of produc- 
tion and price ceilings of the sash and 
door industry, were discussed at 
length by nearly 80 members of the 
Southern Sash & Door Jobbers’ Asso- 
ciation who met in New Orleans, Nov. 
17 and 18 in semi-annual convention. 
The meeting was perhaps the most 
largely attended of any ever held. 
Headquarters of the association are 
in the Sterick Building at Memphis. 

The jobbers gave much thought and 
discussion to the failure of the Office 
of Price Administration to allow job- 
bers an increase in ceilings to com- 
pensate for added costs of doing busi- 
ness. Since prices were frozen at 
March 1942 levels, they have received 
no increase other than that allowed 
manufacturers, so the jobbers’ margin 
of profit remains unchanged. 

A committee was named to be in 
Washington on Monday (Nov. 22) for 
a conference with Peter Stone, chief 
of the price division of the Lumber 
and Timber Products Division of the 
OPA. On this committee are W. A. 
Seagle, secretary of the association; 
M. C. Davidson, Houston Sash & Door 
Co., Houston, Texas; F. O. Schaefer. 
Fischer Lime & Cement Co., Mem- 
phis; L. G. Rickey, Tulane Hardwood 
Lumber Co., New Orleans; T. E. Ad- 
dison, Addison, Rudesal Co., Atlanta, 
and John S. Linton, Binswanger & 
Co., Columbia, S. C. 

The meeting here was addressed by 
W. E. Difford of Tacoma, Wash., man- 
aging director of the Douglas Fir Ply- 
wood Association, who said that in- 
dustry itself is largely to blame “for 
bureaucratic regimentation and regu- 
lation of business” and steps should 
be taken now to break with Washing- 
ton as soon as possible after the war. 
Mr. Difford said that when business 
was caught in a depression a decade 
ago it sought Federal help and thus 
opened the way to centralized control 
by the government. Mr. Difford said 
that he expected manufacturing con- 
ditions would get more and more diffi- 
cult. 

C. T. Melander, chief of the mill- 
work section of the Lumber and Tim- 
ber Products Division of the WPB 
told the meeting that demand is fa 
greater than the supply and the job- 
bers could expect further curtailment 

Frank Stevens, William Cameron & 
Co., Waco, Texas, gave the jobbers 
the manufacturers’ viewpoint regard- 
ing the growing difficulties they were 
encountering. 

Louis Riecke of New Orleans, was 
named chairman of a committee to 
investigate possibility of obtaining a 
WPB relaxation of plywood priorities 
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which would enable the jobbers to 
supply the farm market on AA-3 rat- 
ings. W. A. Compton of Shreveport, 
president, presided. 


Central States Foresters 


The Central States Section of the 
Society of American Foresters held its 
twenty-second annual meeting Nov. 4 
to 6 at Ann Arbor, Mich., with about 
110 members and visitors attending. 

The evening meeting on the fourth 
was devoted to Section business, in- 
cluding committee reports and elec- 
tion of officers. The new chairman is 
Forrest Dean, Extension Forester, 


Ohio; vice chairmen are J. E. Davis, 


Extension Forester, Illinois, and A. B. 
Bowman, professor of forestry, Mich- 
igan State College. 

Mr. Bowman was responsible for 
arranging the program, the theme of 
which centered around woodland man- 
agement, woodland cutting operations, 
and lumber production facilitating 
measures. 

Indicative of the fact that foresters 
are concerned with the practical as 
well as the theoretical aspects of for- 
estry was the time given Friday after- 
noon and Saturday morning to the 
discussions and demonstrations of 
woodland cutting and measures facili- 
tating the production of lumber and 
other forest products. 

Four manufacturers of power chain 
saws demonstrated the use of their 
products for felling and bucking hard- 
wood timber. About thirty lumbermen 
from a radius of 150 miles attended 
these demonstrations. Another dem- 
onstration was given near the Sagi- 
naw Forest by Gilbert I. Steward, di- 
rector of the Michigan Forest Fire 
Experiment Station, showing the use 
of their new sand casting fire fighting 
machine. 

A tree marking and estimating con- 
test using a cumulative volume tally 
for the estimate was also a feature 
of Friday afternoon’s program in the 
Eber White woods, one of the Univer- 
sity of Michigan’s experimental and 
demonstration forests. 

L. I. Barrett, director of the Central 
States Forest Experiment Station, 
presented a paper on lumber products 
in the Central States, and factors af- 
fecting lumber production. Dr. E. R. 
Martell, department of forestry at 
Purdue, dealt with Federal price con- 
trol and its effect upon hardwood 
lumber. 

D. M. Matthews, in his paper on 
pulpwood and lumber transportation 
problems, gave a formula for comput- 
ing tire needs for pulpwood operations 
that gives rationing boards a yard- 
stick for measuring an operator’s 
needs. 

J. Herbert Stone of the U. S. Forest 
Service, Region 9, ably presented the 
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scope of the lumber production war 
project. This was followed by a pane] 
discussion on lumber expediting meas- 
ures under the direction of T. RE, 
Shaw, acting State forester of Indi- 
ana. Foresters from all States in the 
Section were represented on the panel. 

R. C. Brundage, forestry depart- 
ment, Purdue University, Lafayette, 
Ind., is secretary-treasurer of the Cen- 
tral States Section, S.A.F. 


Technical Service Director 

James F. Hamilton has been ap- 
pointed technical service director of 
the American Walnut Manufacturers’ 
Association and the Central States 
Aircraft Veneer Committee, according 
to announcement made by Burdett 
Green, secretary-manager of both 
groups. Mr. Hamilton took up his new 
duties Nov. 1. Work with aircraft and 
gunstock manufacturers on technical 
production problems will occupy his 
time for the duration, with trade ex- 
tension work planned for postwar ac- 
tivity. 

Mr. Hamilton formerly was chief 
wood technologist in charge of re- 
search and development of modern 
flat and molded plywoods for the U. S. 
Plywood Corp. Previous to that he 
worked as wood specialist on product 
development, kiln-drying schedules, 
and utilization of dimension stock at 
the Stanley Tool Co., New Britain, 
Conn. 

Mr. Hamilton served the U. S. For- 
est Service in Wisconsin and New 
York, and obtained his Master’s de- 
gree in Forestry at Yale University. 


Indiana District Meeting 

The regular monthly meeting of 
District 13, Indiana Lumber & Build- 
ers’ Supply Association, was held at 
Merrillville, Nov. 15. More than 30 
members sat down to an excellent 
chicken dinner. Under the chairman- 
ship of Harold Main, L-41 was ex- 
plained and discussed. The meeting 
concluded with an address by Ed 
Gavin, editor, American Lumberman. 


Los Angeles Hoo-Hoo 

The Los Angeles (Calif.) Hoo-Hoo 
Club has plans underway for staging 
a golf tournament and Christmas 
party at the Riviera Country Club 
near Los Angeles on Dec. 17. Vice- 
gerent Snark Dee Essley is in charge 
of arrangements. 


Memphis Lumbermen's Club 
The Lumbermen’s Club of Memphis 
at its meeting on Nov. 18 decided to 
recommend that the State of Ten- 
nessee accept the 12,500 acre “Shelby 
Forest,” in the north part of Shelby 
County (in which Memphis is located) 
as a “forest project” but not as 4 
“park.” A resolution, carrying the 
club’s suggestion, has been sent to the 
Tennessee Conservation Commission 
and the National Park Service. The 
lumbermen want all of the recrea- 
tional facilities and scenic beauty of 
the forest retained. Under the “park” 
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6 Warehouses for Orderly Distribution 


Los Angeles, Calif. St. Paul, Minn. Kansas City, Kan. 
Chicago, Ill. Baltimore, Md. Garwood, N. J. 





U00) ) Home Office: 
- Tacoma, Wash. 
































O Doors ... Frames ... Mouldings 
Fast Courteous Service by Truck and Train ALS Sash and Glass ... Wallboard 


the lumber?” INGENUITY 


That was the exclamation of an American gen- 
eral, in 1917, as he walked down a gangplank in 
'rance. He had to build a base for his troops— or the Ukraine and found to be in excellent 











When boxes from the States are opened in Italy 


hut saw no lumber. condition, after an Atlantic passage and months 


Our present War program calls for unprece- of exposure—that’s just another proof of Yankee 


dented quantities of lumber—even for Mosquito ingenuity. A little thing perhaps, but the con- 
vsirpls > 5 O07, , Te os oti 

airplanes, 95% wood. We cannot let production tents of that box were protected because the box 
lag. 


didn’t go to pieces. A toxic water repellent 
IF THEY ARE NECESSARY ... treatment is the answer to that. 

you can obtain sawmill machinery, equipment and 
repairs. The War Production Board grants the 
highest priorities—realizing the importance of 





lumber cutting by experienced operators. 


If you need sawmill equipment or repairs for 
your operation, write, wire or phone Corley for 
particulars. 











Manufacturers: Circular Sawmills, Edgers, Trimmers, and Accessory Equipment \ 
Branches: . Little Rock. Ark. « Natchez, Miss. * Portland, Ore. * Seattle, Wash. 
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PILOT ROCK PINE 


Soft-Textured Ponderosa from the John Day District of Eastern Oregon 
ae =” 


Modern manufacturing 
equipment . . Planing mill. 



































Specializing in 
SELECTS and 
No. 2 COMMON 


Pilot Rock Sales Agency 


203 Radio Central Bldg., Spokane, Wash. 
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Be ready for aclion: 
gel calalogs now on 
‘the machines 


you need- 






When power ma- 
chinery is avail- 
able again, you 
want to be ready 
to order equipment 
without delay. 


May we suggest 
that you get cata- 
logs now, while 
there is sufficient 
time to study care- 
fully the merits of 
different machines. 


In the Frick cata- 
logs you’ll find 
complete informa- 
tion about saw 
mills, power units, 
boilers, engines, 
tractors, threshers, 
combines, peanut 
pickers, balers, silo 
fillers, feed mills, 
manure spreaders, 
husker - shredders. 
implements, etc. 


A postcard ad- 
dressed to your 
nearest Frick 
Branch, or to 
Waynesboro, will 
bring you catalogs 
at once. Please 
specify the ma- 
chines in which 
you are interested. 


FRICK CO. 


Waynesboro, 
Penna. 








WANTED TIMBER 


re — 
Will buy a limited number | 
of small tracts in 


Western Oregon or | 
Western Washington, 
but not at inflated prices. | 

ADDRESS: D. M., | 


411 Puget Sound Bank Bldg., 
Tacoma, Wash. 

















classification no timber could be cut, 
although it is estimated that the trees 
on 2,000 acres of the project have 
matured and could be cut to the bene- 
fit of the land. None of this is within 
sight of the many miles of fine high- 
ways in the forest. 

Sam Carey, club president, presided 
and named nominating committees 
for the two tickets that will contest 
for offices in the club. The committees 
will report on Dee. 2. 


Carolina Directors Meet 


The directors of the Carolina Lum- 
ber & Building Supply Association 
held a meeting at the Mecklenburg 
Hotel in Charlotte, N. C., Nov. 12. 
Secretary E. M. Garner reported on 
plans for the coming annual confer- 
ence. The directors unanimously en- 
dorsed the program devoted to prob- 
lems of retail lumber and material 
men, which was begun at the annual 
meeting in Chicago last month of the 
National Retail Lumber Dealers’ As- 
sociation. 

Time was given to interpretation 
of various war regulations affecting 
the industry. The meeting was pre- 
sided over by Frank R. Sires, Charles- 
ton, S. C., president of the association. 


Massachusetts Retailers 


The committee of arrangements for 
the 41st annual convention of the 
Massachusetts Retail Lumber Dealers 
Association, to be held at the Copley- 
Plaza Hotel, Boston, on Dec. 4, has 
announced as its guest speaker the 
Hon. Henry Cabot Lodge, junior 
United States senator from Massachu- 
setts. The business session will start 
at 10 o’clock, to be followed by the 
annual banquet, to which all lumber- 
men are invited up to the capacity of 
the main ballroom. Reservations 
should be made promptly to Sheldon 
D. Robinson, Sanders Lumber Co., 
Taunton, Mass., committee chairman, 
or to Willis F. Atkinson of W. E. At- 
kinson Co., association secretary at 
Newburyport, Mass. 


Scheduled Meetings 


Dec. 1—Northwestern Hardwood Lum- 
bermen’s Association, Dyckman Ho- 
tel, Minneapolis, Minn. 55th annual 
conference. 

Dec. 3—Washington State Forestry 
Conference, Seattle Chamber of Com- 
merce, Seattle, Wash. Annual. 

Dec. 4—Massachusetts Retail Lumber 
Dealers’ Association, Copley Plaza 
Hotel, Boston, Mass. Annual confer- 
ence. 

Dec. 6— Baltimore Lumber Exchange, 
Merchants’ Club, Baltimore, Md. An- 
nual. 

Dec. 13-14-15—National Lumber Manu- 
facturers’ Association, Blackstone 
Hotel, Chicago, Ill. Annual confer- 
ence. 

Dee. 16— Quebec Province Wholesale 
Lumber Association, Queen’s Hotel, 
Montreal, Que. Annual meeting. 

Dec. 16-17—Western Forestry & Con- 
servation Association, Portland, Ore. 
Forest policy and practice confer- 
ence. 
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Dec. 17—Red Cedar Shingle Bu reauy 
Washington Athletic Club, Seattle 
Wash. Annual conference, with lunch. 
eon and afternoon business session, 

Jan. 11-12-13—-The Indiana Lumber & 
Builders’ Supply Association, Clay- 
pool Hotel, Indianapolis, Ind. An. 
nual conference. 

Jan. 12—New England Wholesale Lum. 
ber Association, Hotel Statler, Bos. 
ton Mass. Annual conference. 

Jan. 12-13—Middle Atlantic 
men’s Association, 
Annual conference. 





J.umber- 
Philadelphia, Pa. 


Jan. 12-13—Carolina Lumber & Buila- 
ing Supply Association, Hotel Char. 
lotte, Charlotte, N. C. War confer. 
ence annual. 

Jan. 14—The National Wooden Box As. 
sociation, Pacific Division, Palace 
Hotel, San Francisco, Calif. Annual 
conference. 

Jan. 17-18—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 
Daniel Boone Hotel, Charleston, W. 
Va. War conference annual. 

Jan. 19-20—Forest Farmers Association 
Cooperative, Ansley Hotel, Atlanta, 
Ga. Southern forestry conference 
and third annual meeting. 

Jan. 21—Appalachian Hardwood Manu- 
facturers, Ine., Netherland Plaza 
Hotel, Cincinnati, Ohio. Appalachian 
hardwood industry meeting. 


Jan. 24-25-26—Northeastern Retail 


Lumbermen’s’ Association, Hote] 
Pennsylvania, New York City, N. Y. 
Annual conference. 

Jan. 25-26—Kentucky 
Dealers’ Association, 
Louisville, Ky. Thirty-ninth annual. 

Jan. 26-27—Southwestern Lumbermen’s 
Association, Municipal Auditorium, 
Kansas City, Mo. Annual conference. 

Jan. 26-27-28—The Ohio Association of 
Retail Lumber Dealers, Deshler Wal- 
lick Hotel, Columbus, Ohio. Annual 
conference. 

Jan. 26-27-28—The Union Association 
of Lumber & Sash & Door Salesmen, 
Deshler-Wallick Hotel, Columbus, 
Ohio. Annual conference. 

Jan, 28—West Coast Lumbermen’'s As- 
sociation, Portland Hotel, Portland, 
Ore. Annual conference. 

Jan. 28—Indiana Hardwood lLumber- 
men’s Association, Severin Hotel, In- 
dianapolis, Ind. 45th annual confer- 


Retail Lumber 
Brown Hotel, 





ence. 

Feb. 1-2— Michigan Retail Lumber 
Dealers’ Association, Book-Cadillac 
Hotel, Detroit, Mich. Annual con- 


ference. 

Feb. 2-3—Lumber Dealers’ Association 
of Western Pennsylvania, William 
Penn Hotel, Pittsburgh, Pa. Annual 
meeting—war conference. 

Feb. 3-4—Iowa Retail Lumbermen’s ASs- 





sociation, Des Moines, Iowa. Victory 
merchandising clinic. 

Feb. 7-8—Mountain States Lumber 
Dealers’ Association, Shirley-Savoy 
Hotel, Denver, Colo. Annual confer- 
ence. 


Feb. 7-8-9—Illinois Lumber & Material 
Dealers’ Association, Hotel Sherman, 
Chicago, Ill. Annual conference. 

Feb. 15-16—Wisconsin Retail Lumber- 
men’s Association, Milwaukee Audi- 
torium, Milwaukee, Wis. Annual con- 
ference. 

Feb. 17-18-19—Ontario Retail Lumber 
Dealers’ Association, Royal York Ho- 
tel, Toronto, Canada. 27th annual 
convention. 


Feb. 24-25—Nebraska Lumber Mer- 
chants’ Association, Omaha, Neb. 
War conference. 

March 8-9 (tentative)—South Dakota 


Retail Lumbermen’s Association, Coli- 
seum, Sioux Falls, S. D. Annual con- 
ference. 

March 15-16—Louisiana Retail Lumber 
& Building Material Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, 
La. Annual. F 

April 10-11-12 — Lumbermen’s Assocla- 

tion of Texas, Adolphus Hotel, Dallas, 

Tex. Annual. 
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Proper Selection of White Oak 
Bending Stock 


The following article was requested and has been approved for publication 
by the Bureau of Ships, Navy Department 


Commercial white oak varies to a 
certain extent in its physical proper- 
ties. This is due to differences in 
climate, altitude, soil characteristics 
and other natural factors affecting 
tree growth. 

These differences, or factors, are 
not always delineable on a map, since 
one particular tree may yield dense, 
tough wood, while another growing in 
the same forest may be soft and 
brashy. Each piece must be examined 
by the inspector regardless of its 
source. 

It is a matter of great significance 
to the Navy Department, especially 
at this time, that all suppliers of 
white oak bending stock become thor- 
oughly versed in the procedure for 
selecting lumber for this purpose. 

Unless specifically authorized to the 
contrary, only white oak will be per- 
mitted by the Navy Dept. for bending. 
The following features are means of 
identification of white oak, item six 
being the most reliable: 

WHITE OAKS 

1. Leaf lobes rounded. 

2. Acorns mature in one season. 
3. Vessels in heartwood contain abun- 
dant tyloses.* 


{. Color of heartwood tends to be tan 


or light brown. 

5. Freshly cut heartwood has a char- 
acteristic tannic odor, not unpleas- 
ant. 

§. Pores in the summerwood** are very 
small and too numerous to be 
counted even with a hand lens. 


Generally speaking, in a_ region 
where oak grows rapidly there are 
better possibilities for obtaining bend- 
ing material than where the rate of 
growth is slow. Young stands of 
white oak growing under favorable 
conditions are more likely to yield 
tough, dense wood than old virgin 
timber. 

There are four fundamental points 
to consider in grading white oak 
bending stock. These are: 

1. Straightness of grain. 

This is a very important requirement 
in bending oak. A piece may be dense, 
tough and free from defects; but if it 
contains cross or spiral grain, all 
these other good qualities are nulli- 
fied at once. The grain should not 


_ *Tyloses are the froth-like deposits 
inside the large vessels or pores. They 
look somewhat similar to wrinkled 
cellophane when observed through a 
Small hand lens or magnifying glass. 
One exception in the white oak group 
is Chestnut Oak (Quercus montana). Its 
vessels contain relatively few tyloses; 
nevertheless, it is an acceptable wood 
for bending. 

**Summerwood is the dense area be- 
tween two annual rings of pores. 
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deviate from a straight line more 
than 1” in 15” of length, including 
local irregularities such as are found 
in the vicinity of knots or burls. 


2. Number of annual rings per inch. 


One of the best indications of strength 
and toughness is the number of an- 
nual rings in white oak. These should 
be from 6 to 10 per inch measured 
along a straight line perpendicular to 
the rings. 


€ 


3. Density. 


A good piece of bending oak must be 
dense. That is, its weight, or specific 
gravity, must be above the general 

rage for white oak. Experience in- 
dicates that the most practical method 
for determining density is ring count. 
In a test of several hundred samples 
of white oak taken from widely scat- 
tered mills in Eastern U. S., it was 
found that only 27 percent of all the 
samples had 10 rings per inch or less; 
50 percent had 14 rings or less; and 
60 percent had 16 rings or less. This 
means that under the present specific- 
ations only about one-fourth of all 
U. S. white oak will qualify for bend- 


ing as far as the 6-10 ring count is con- 
cerned. However, owing to the great 
emand for bending oak to fill war 
needs, the Navy Department will ac- 
cept stock up to 15 rings per inch. 
The 1944 National Hardwood Lumber 
Assn. grade rule for bending oak will 
carry this requirement. 

4. Defects (Including all types, natu- 
ral, seasoning, machine, etc.). 
The type and extent of allowable de- 

fects are shown as follows: 


Knots: The wood may have one 
knot, of not over %4 inch diameter, 
within 12 inches of either end. 

Season checks: These must not ex- 
ceed 1% inch in depth, nor 12 inches in 
leng'th. 


Small Pin Worm holes: Not over 
three in any six inches of length will 
be allowed. Not over 25 percent of the 
pieces may contain such defect. 

Sapwood: Bright sound sap will be 
allowed to the extent of 1 inch on 
one corner or its equivalent on two 
corners running the entire length on 
eight foot pieces or 2/3 the length on 
longer pieces. 

Heart center, wane, 
shake: None permitted. 

The Navy Department specifications 
require that bending oak be cut from 
live timber only. For further details 
as to methods of sampling, inspection 
and tests, see Navy Department 
Specification 39-0-6b dated Oct. 1, 
1938, “Oak, White, Bending.” 


decay and 





.. Front Lines of Research 


Lumber Drying with 
Electricity 


Developing from the process of in- 
troducing electro-static heat for melt- 
ing the resin glues used in laminating 
timbers and plywoods, are experi- 
ments with lumber drying by this 
same process. Nothing tangible has 
emerged as yet along this line, but 
there are engineers who are experi- 
menting with immediate drying of 
green lumber through the induction 
of electro-static currents. 


Electricity Speeds Lamination 


A process of cutting glue setting 
time in laminated timbers from eight 
days to five minutes has been an- 
nounced by Dr. W. Gallay, head of the 
Colloids and Plastics Laboratory of 
the Division of Chemistry National 
Research Council, Ottawa, Canada. 

The new process is simple, requiring 
no elaborate apparatus, no plant con- 
version, no skilled operators. Any 
plastic glue can be used by merely 
adding another chemical to make the 
glue a conductor, and the electric cur- 
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rent does the heating so that the glue 
sets and hardens firmly. The method 
should not be confused with that be- 
ing used to a limited extent in the 
manufacture of waterproof plywoods 
which depends upon the inducement of 
electro-static currents through the 
material. 


“Red Stain" Investigated 


“Red Stain” affecting jack pine in 
Ontario forests has been under inves- 
tigation by the Ontario Department of 
Lands and Forests, with a report on 
the problem contending it will remain 
a problem until mature jack pine 
stands are cut and managed on a ro- 
tation period of less than 100 years. 

Red stain is caused by an unknown 
fungus, found in Europe, Canada and 
Baltic states. It was found in every 
jack pine area under investigation by 
Dr. J. F. Faull, who states it is ques- 
ticnable where under existing condi- 
tions Ontario can produce enough jack 
pine free from stain to meet the de- 
mand. Jack pine under 80 years is 
free from the red stain, but over this 
age they are affected. Trees of 111 
to 133 years are 70 per cent affected. 
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Surplus Plywood After War 

Plywood distribution problems, the 
future handling of government owned 
surplus stocks, and plans for a broad 
public relations program engaged the 
attention of the Board of Directors of 
the National Plywood Distributors As- 
sociation, Inc., during their bi-monthly 
meeting at the Hotel Bismarck in Chi- 
cago, November 15th. 

A subject of vital interest to every 
recognized plywood distributor is, 
“How will government owned surplus 
stocks be disposed of after the war 


needs have diminished?” This may 
even be a problem before hostilities 
cease, for large quantities of plywood 
may be thrown on the general mar- 
ket due to cancellation of contracts 
caused by a revamping of military. 
naval and housing requirements 
After reviewing the current informa- 
tion available, the Board authorized a 
detailed survey of government plans 
for disposal. 

The formation of a hardwood ply- 
wood grading and standards commit- 
tee, authorized at the last meeting. 





For War Jobs 


K-D 
Frames 
and Trim 


Spokane Pine 
Precision 
Frames 


are made of choice 
Idaho White Pine and 
Ponderosa Pine, care- 
fully seasoned for this 
All units 


precision 


special use. 
are ma- 
chined, fitting to- 
gether snugly, making 


weather-tight joints. 


A Corner in Our Frame 
Factory 


Put your large or small war orders for stock or special millwork up 
to us. Submit your details and specifications for quotations. Our 


plant is modern throughout, our organization skilled. 


For satis- 


faction on your needs, address your inquiries to 





XIC—PRESERVATION 


PPROVED } 
TL. DOOR MFRS. ASSN. 


SPOKANE PINE PRODUCTS COMPANY 
LONG LAKE LUMBER COMPANY 
Spokane, Washington 


was completed. This committee jp. 
cludes: George L. Waetjen, Milwaukee 
Plywood Co., Milwaukee, Wis.; Ted 
Thompson, Plywood Detroit Co., De. 
troit, Mich.; Jas. A. Roland, Fry-Ful. 
ton Lbr. Co., St. Louis, Mo., Hal 
Keely, Hal Keely Plywood Co., Pitts. 
burgh, Pa., and J. A. Naetzker, The 
Davis Plywood Corp., Columbus, Ohio 

It was agreed that it is time for the 
Association to again enter into an 
aggressive public relations program. 
designed for the dual purpose of fur- 
ther strengthening their present posi- 
tion of maintaining the distribution 
function, and to be gin establishing 
stronger relations with their custom- 
ers for the post-war era. The pro- 
gram, as envisioned now, would be di- 
rected to: (a) present government 
contacts and other agencies interested 
in the development of plywood uses; 
(b) the mills; (c) the distributor’s 
customers, such as retail yards and 
industrials. 


Significant Farm Building 
Meeting 

The importance of farm building re- 
pair during the war has been receiv- 
ing considerable attention of the War 
Food Administration in recent months. 
Surveys conducted by them have re- 
vealed that since the last war expen- 
ditures for building repair have sel- 
dom in any year been sufficient to 
counterbalance depreciation. During 
the past two years the situation has 
been aggravated by material and labor 
shortages. 

The problem will come in for spe- 
cial attention at a mass meeting for 
representatives of all agencies inter- 
ested in the farm building field, in- 
cluding lumber dealers and _ building 
material manufacturers, to be held in 
Chicago’s LaSalle Hotel, Dec. 10. 
Ways and means will be presented for 
best effecting a thorough correlation 
between the food program as a whole 
and the building repair part of it. 
Speakers of national prominence from 
federal agencies, the farm press and 
the building material industry will 
discuss practical phases of the prob- 
lem. 

Special attention will be given to 
farm repair work that can be done 
with non-critical or salvaged ma- 
terials. 


Northeastern Hardwood 
Price Revision 

Amendment 3 to MPR 368 has 
boosted the price on No. 4 common 
mixed hardwoods (dunnage) in the 
Northeastern region from $12 to $20 
per thousand. Increased production 
is the desired result. Also announced 
was the establishment of exact ceil- 
ing prices on No. 1 and No. 2 mixed 
hardwood dimension. These formerly 
were priced under a special pricing 
formula in the ceiling regulation. 
Mixed hardwood 2x4’s, 12 feet noW 
have a ceiling price of $32.50 for No. 
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1 dimension and $29.50 for No. 2. 
9x12’s 12 feet carry a $39.50 price for 
No. 1 and $33 price for No. 2. Also 
industrial blocking, formerly priced 
under MPR 218 is now included in 
MPR 368 if produced in the North- 
eastern region. 
Southern & Central Mixed 
Hardwood Prices 

Mixed hardwoods in the Southern 
and in the Central regions also had 
definite prices assigned to them in 
Amendment 10 to MPR 97 and MPR 
155, respectively. 2x4’s, 12 feet No. 1 
have a ceiling price of $382.50 and 
No. 2, $29.50 in both the Southern 
area and the Central areas accord- 
ing to the amendments. 
Appalachian Hardwood 
Ceiling Elevated 

A price raise which is expected to 
boost Appalachian hardwood mill in- 
come 11.1 percent was announced as 
amendment 15 to MPR 146 effec- 
tive Nov. 19. The new prices effect 
increases of as much as $11 per thou- 
sand on certain items. No. 1 common 
and better grades of plain white oak 
and red oak in one and 1% inch stock 
accounted for the largest increases. 
The increases for thicker sizes were 
less. Other Appalachian hardwoods 
also had substantial price raises. 
Yellow Poplar Restrictions 
Relaxed 

General Conservation Order M-279, 
which controlled the distribution of 
yellow poplar aircraft lumber, has 
been revoked by the WPB. Revocation 
of M-279 will release yellow poplar 
aircraft logs for butter tubs and pad- 
dles, agricultural implements and 
other essential uses. 


25°% Mark-up on Western Poles 

Sellers of poles and piling produced 
in the western United States have 
been authorized to add a mark-up of 
25 percent rather than 10 percent for- 
merly authorized, in sales of these 
items in less than carload lots. This 
is amendment 2 to RMPR 284, effec- 
tive Nov. 27. 


Shingle Commissions Must 
Be Within Ceilings 

According to amendment 7 to MPR 
164 (effective Nov. 11), it is unlaw- 
ful for any person to charge, receive 
or pay a commission for the service 
of procuring (including buying, sell- 
ing or locating or any related service 
such as “expediting”) red cedar 
shingles, which does not involve the 
actual handling of the shingles, if the 
commission plus the purchase price 
results in a total payment by the 
buyer of a price that is higher than 
the maximum established by MPR 
164. The regulation does not apply 
to employer - employee relationships 


where the employee works only for 


one party and is paid on a salary 

basis. 

Wood Treatment Ceiling 
Absolute dollars and cents ceiling 

prices have been established for pres- 

sure preservative treatment of forest 

products. Formerly the ceiling on this 
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service was merely the prices charged 
by the operator in March 1942. 

Two sets of prices were established: 
one for the treatment of West Coast 
species and another for all other spe- 
cies. The accompanying table gives 


an idea of how the prices for treat- 
ment of a few selected items run. To 
these figures are added cost of the 
preservative material itself an trans- 
“portation. The order is MPR 491 an: 
became effective Nov. 19. 





West coast species:! 
RGMPORG CYOSR TIES. 6.666 escwesensews 
NOR 9 aac eeis Seite otts tore. ce al Wie Sr ale a as acer ee ae 
50-foot or shorter piling............ 
50-foot or shorter poles............. 
Other species: 
CRAUTORE COGS. TIOE. 2.0.6 68sec cada 
RII ioe sa, a cerailelacacevantedene gus iacie win eigieiaracwinns 
50-foot or shorter piling... ....+-cee- 
5O=£O0t OF SROTEOT POUS ooo 0560066 80-0 


‘Douglas fir, West Coast hemlock, all 


and Western red cedar. 
“Per 1,000 board feet. 


Treatment of owned 
product (Service 
charge when item is 


Treatment service 


only (Item not owned owned by treating 


by treating plant) plant) 





$16.00 per MBM? 
$20.50 per MBM 
30 cents per cu. 


25 cents per cu. 


$19.00 per MBM. 

$24.50 per MBM. 
Ft. 35 cents per cu. ft. 
rt. 40 cents per cu. ft. 
8 cents per cu. ft. 
$16.50 per MBM 


16% cents per cu. ft. 
$20.50 per MBM. 

25 cents per cu. ft. 30 cents per cu. ft. 
20 cents per cu. ft. 35 cents per cu. ft. 
species of true fir, redwood, Sitka spruce 





THEY CUT DOWN 
THE OLD PINE TREE 


Why did they cut down the 
old pine tree? For one thing, 
the tree was “ripe.” In the 
KIRBY plan of things some 
trees are cut and others are 
left for later harvesting. It is 
all a part of a design con- 
ceived long ago and executed 
now in such a manner that 
in the future, too, zood 
KIRBY lumber will be avail- 


able. 











THERE IS ANOTHER REASON. That tree is needed now. 
Needed urgently. It is part of the war effort. An “A A 1 tree”, 
our woods superintendent calls it, because when it is made into 
the best lumber that the KIRBY people know how to make, it 
will be used to fill orders of A A 1 priority—which is the cate- 


gory into which most of the KIRBY order file falls. Yes, this is 


(to quote Rear Admiral C. H. 
Woodward, U.S. N.), a “tree of 
‘fighting age and size’...wanted 


in the Battle of Freedom.” 


KIRBY 


LUMBER CORPORATION 
“4 Wood for Every Purpose” 
Houston, Texas 
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Affiliated 


NATIONAL HOTELS 


ALABAMA 

HOTEL ADMIRAL SEMMES Mobile 

HOTEL THOMAS JEFFERSON Birmingham 

OISTRICT OF COLUMBIA 

HOTEL WASHINGTON Washington 
(ILLINOIS 

HOTEL FAUST Rockford 
INDIANA 

HOTEL CLAYPOOL...........ndianapotis 
LOUISIANA 


... New Orleans 
New Orleans 


JUNG HOTEL 
HOTEL OESOTO 
MISSISSIPPI 
MOTEL LAMAR Meridian 
NEBRASKA 

HOTEL 


HOTEL 


OKLAHOMA 
HOTEL ALORIOGE 


SOUTH CAROLINA 
HOTEL WADE HAMPTON 


HOTEL 

HOTEL 

HOTEL 

HOTEL Pee 
HOTEL -«--. Brownwood 
HOTEL 

MOTEL 

HOTEL 

HOTEL 

HOTEL 

HOTEL JEAN LAFITTE Galveston 
CORONADO COURTS...... o+eee. Galveston 
JACK TAR COURT. _............Galveston 
MIRAMAR COURT............. Galveston 
MOTEL CavaLieR . - Galveston 
HOTEL PLAZA.......... -.. Laredo 
MOTEL LUBBOCK ............. Lubbock 
MOTEL FaLLS 

MOTEL CACTUS .............San Angelo 
ANGELES COURTS San Antonio 

VIRGINIA 
HOTE, MOUNTOIN LAKE Meuntain Lake 


Dis riienmas 
NATIONAL HOTELS 


sur uv & Wah BONDS AND STAMPS 
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October Construction 


Construction contracts awarded 
during October totaled $213,529,000 
in the 37 eastern states, according to 
F. W. Dodge Corporation. This repre- 
sents an increase of $38,414,000, or 22 
percent, over the preceding month 
but is 71 percent below October last 
year. All major types of construction 
showed an improvement over Septem- 
ber, 1943. 

All classifications of non-residential 
building, with the exception of mis- 
cellaneous non-residential buildings, 
equaled or exceeded the prior month’s 
contract valuation. The total of $80,- 
304,000 for the month is 13 percent 
ahead of September, although, only a 
little more than one-fifth of October 
a year ago. 

Residential building valuation for 
the month showed a substantial in- 
crease of 29 percent over September 
but was 57 per cent behind October, 
1942. During the month contracts 
were let for 20,081 new dwelling units 
as compared with 15,091 in the pre- 
ceding month and 21,954 in October 
1942. The wide deviation in the com- 
parison with last year on a valuation 
and a dwelling unit basis is due to the 
fact that over 50 percent of the valua- 
tion in October 1942 was for other 
shelter which did not provide dwell- 
ing units. 

Contracts let during October for 
heavy-engineering work amounted to 
$63,486,000 as compared with $50,136,- 
000 in September and $246,199,000 in 
October of last year. 


Urge Plan for Building 


The most basic rehabilitation prob- 
lem which the world will inherit from 
the war is in the final analysis a real 
estate problem, that of providing 
shelter, the Home Building and Home 
Owning Committee of the United 
States Savings and Loan League em- 
phasized. With estimates on _ the 
world number of families made home- 
less by this war running into scores 
of millions, there is a greater scarcity 
of homes on earth than has been 
experienced in modern times, the com- 
mittee said. 

Even in America where none of the 
37,000,000 dwelling units listed in the 
1940 census have fallen victims to 
bombing or burning at enemy hands, 
the curtailment of normal home build- 
ing by 40 percent because of war 
needs has helped aggravate the world 
shelter shortage, it is pointed out. 

“As a result of these conditions 
homes have a scarcity value in terms 


of emotions and desires, if not yet 
translated into dollars and cents, 
which is greater than the world has 
experienced in this century,” com- 
ments John F. Scott, St. Paul, Minne- 
sota, chairman of the League commit- 
tee. “Not since the home hunger of 
the nineteenth century was reflected 
in migrations to this undeveloped 
country and in the settlement of 
numerous colonies around the globe 
has there been anything like the high 
premium on shelter which the post- 
war world will see as a result of this 
war.” 

The committee holds that owner 
occupancy of shelter will enjoy an 
enhanced prestige in the post-war 
decade because of the innate sense of 
security which comes from ownership 
of land, and the psychological neces- 
sity for millions of families to regain 
their sense of security in the world. 

This postwar real estate problem 
can begin to be solved, at least in this 
country, before Victory is won, the 
savings and loan executives point out. 
Specifically they recommend that fam- 
ilies be encouraged to save for down 
payments on their future homes, both 
by the dedication of their war bond 
purchases to this goal and by the 
accumulation of readily available post- 
war funds in savings and loan associa- 
tions, cooperative banks and _ other 
home financing institutions. 

On the other hand, the group points 
out, the peak of world scarcity of 
homes has, in al! probability, not yet 
been reached. in this country the 
growing need for repairs of existing 
properties will put more and more 
older homes on the scrap heap as unfit 
for human habitation, unless materials 
can be made available for repairs and 
maintenance in a much greater volume 
than at present. From the world 
point of view, the bombings yet to 
come, with their inevitable inclusion 
of some injuries to dwelling places in 
the course of bombing military ob- 
jectives, will make the shelter problem 
worse before it is better. 

As a real estate problem, the pro- 
vision of shelter after the war should 
employ essentially private financing, 
the committee said. They point out: 

“We can at least express the hope 
that outside as well as inside Amer- 
ica the bulk of the restoration of 
homes will be done with private funds, 
with owner-occupancy the goal insofar 
as possible. We believe that the future 
stability of the world can be most 
soundly based on private ownership 
which builds up a real sense of indi- 
vidual responsibility.” 
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. Reports from Lumber Markets 








eq 


Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffale, N. Y.; Cincinnati, Ohie; New York City: Philadel 
i leans, La.: Jacksonville, Fla.: 


Shreveport, La.; Memphis, Tenn.; New 
ham, Ala.; Kansas City, Mo.; St. Louis, Mo.; 


ia, Pa.: Norfolk, Va.; 
ten, Tex.: Birming- 
is, Minn.; Portland, Ore.; Seattle, Wash.; 


Minneapolis 
Spokane, Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Reports from Association execu- 
tives in all sections and from all 
branches of the lumber industry, as 
plans are laid for the annual conven- 
tions, indicate that the business ses- 
sions and the post prandial discus- 
sions will divide about equally 
between the trials, tribulations and 
accomplishments of each branch as it 
has served the war effort, and plans 
and specifications for restoring 
orderly production and distribution of 
building materials after hostilities 
cease. 

Discussion as to promising proced- 
ure in the post-war reconstruction 
period is being featured in all pro- 
jected conferences of the lumber in- 
dustry. Blue prints to guide such pro- 
cedure have been developed by many 
Washington bureaus, by civilian re- 
search organizations and by indus- 
trial groups. All seem to agree that 
the first steps following ‘“uncondi- 
tional surrender” must contemplate 
the prompt cancellation of war pro- 
duction contracts and the speedy 
settlement of claims to the end that 
funds may be available for restoring 
plant facilities and for absorbing mil- 
lions of workers into peace time ac- 
tivities. 

National industry and trade organiza- 
tions in Washington are in daily touch 
with the Military Affairs Commit- 
tee in developing plans of action that 
promise recovery along safe and sane 
lines. The United States Chamber of 
Commerce, for example, has presented 
a complete plan for the liquidation of 
war contracts predicated upon prompt 
advance payments of at least 75 per- 
cent of the prime contractor’s claim to 
be followed as promptly as possible 
by a final settlement. This is in an 
effort to provide funds for the prompt 
liquidation of sub-contractors claims 
as an aid to the resumption of activity 
of their thousands of smaller plants 
_iIt is urged by the Chamber that 
funds be made available for granting 
loans, or guarantee of loans, to indus- 
trial suppliers, upon a sound banking 
basis, to encourage production and 
the absorption of surplus labor. It is 
urged that this plan would probably 
obviate resort to an agency compa- 
rable to the discredited W.P.A. of pre- 
war days. Each distributor of, build- 
ing material, either at wholesale or 
retail, and each manufacturer after 
release from his war-time commit- 
ments, will reestablish sources of sup- 
Ply and outlets for material along 
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operating lines best suited to each in- 
dividual problem. Each unit will be 
a private enterprise that will expand 
or recede as normal margins of profits 
are maintained. 

The wholesale price lumber index 
(1926 = 100) for the week ended No- 
vember 13, 1943, was 143.8. 


Demand 


Eastern Market 


There appears to be no limit to the 
demand for any and all types of lum- 
ber, with emphasis upon boxing and 
crating grades and sizes. Permits for 
the shipping of which from the mills 
are not being granted if the order is 
in the priority class lower than AA-1 
or AA-2. This situation applies in all 
of the major producing sections where 
the Central Procurement Agency is in- 
sistent in its demands for heavier 
bookings and freer deliveries of war 
orders than at any time since it took 
over the task of securing lumber as 
needed in the war effort. The pressure 
to secure supplies of lumber destined 
for the war area in South Pacific is at 
the moment diverting attention from 
Pressure for deliveries in our own 
war plant centers. The rumor of orders 
for the Pacific campaign for a total of 
6 billion feet is not credited by dis- 
tributors here, as this would bulk to 
about 240 thousand carloads while CPA 
is asking for only 50 percent of the 
current mill output, and as production, 
due to loss of manpower, continues to 
drop steadily an order volume of this 
size would go well beyond mill capacity 
of the immediate future. From the 
viewpoint of the local distributor his 
position is doubly difficult for his order 
file is limited to one class of customers, 
whose directives and orders frequently 
change the distribution picture over- 
night. A disturbing factor also is the 
introduction of the “Overage” plan for 
dealing with the problem of compensa- 
tion for the wholesale service which 
had been stabilized over the years at 
8 percent. An overage of six percent 
for this service over ceiling prices, has 
simply added to the confusion and diffi- 
culties of lumber distribution over the 
war period. While this overage plan 
applies specifically to its originators in 
the South, it has encouraged some ship- 
pers in other sections to move for a 
lower level of compensation for the 
wholesale service. 


North Central Market 


Demand for northern pine, particu- 
larly from yards in the rural sections, 
continues strong, Minneapolis sources 
report, but manufacturers state that 
the outlook for supplying civilian 
needs is “darker than ever” because of 
increased government requirements, 
which must be supplied first. Orders 
accepted during the past fortnight by 
mills of the Northern Pine Manufac- 
turers association totaled approxi- 
mately 1,800,000 feet and the unfilled 


order file of the association has dropped 
slightly, from 15 


510,000 feet to about 
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15,100,000 feet. That prices are climb- 
ing as demand increases is demon- 
strated by a study made by the Lake 
States Forest Experiment station in 
St. Paul, which shows that northern 
pine prices have risen from $26.35 to 
$45.50 average per thousand feet, fob 
mill. Aspen prices increased 127 per 
cent during the same period, the sur- 
vey shows, rising from $17.60 to $40 per 
thousand feet. Hard maple prices went 
from $47 to $66.50, while birch advanced 
from $46 to $75 and elm from $38 to 
$57.50. Basswood rose only 20 per cent 
and hemlock 28, from $48 to $57.50 for 
the former and $35.50 to $45.50 for the 
latter. 


Southwest Market 


In the KANSAS CITY area not only 
is the demand great on the part of the 
government but the potential needs of 
civilians is growing daily. The amount 
of lumber moving to farmers with high 
priorities is small. Request still is 
great for materials for boxing and 
crating to pack the ever-increasing 
flow of war materials now being man- 
ufactured by factories in this area. 
Timbers and heavy construction lum- 
ber have been neglected. Railroads have 
been in the market in recent weeks for 
ties and some rough lumber. Furniture 
factories have just about been elim- 
inated from the picture. One big op- 
erator here has been scouring the farm 
areas in the Southwest with its own 
crews in an effort to get lumber. 


West Coast Market 


Government requirements continue to 
monopolize the attention of lumber mill 
operators in the TACOMA, WASH.,, sec- 
tor. This is something of a surprise to 
most lumbermen, even though the gov- 
ernment demand has been in the fore- 
front of market factors for many 
months, because recent predictions had 
indicated that a drop in government 
demand could be expected. But at the 
present writing there is nothing to sup- 
port the belief that the government is 
withdrawing from the market. In fact 
most indications point quite to the con- 
trary and there is every reason to be- 
lieve that the government is going to 
seek more rather than less of the in- 
dustry’s output. Advent of several lo- 
cal housing projects has resulted in 
quite an upsurge of local buying. 

Significant indeed in view of fluctua- 
tions of opinion regarding the period 
of high government demand is a new 
order from L218 stating that any mills 
not shipping Federal lumber required 
will be penalized by being refused re- 
leases on one and two inch lumber. 
The order in effect is estimated to re- 
quire 50 per cent of the cut. It was once 
thought that 25 per cent would be the 
high figure. Many mills are booked up 
four and five months ahead, mostly 
with government orders with produc- 
tion going down. 

There are indications the next eight 
to ten months will see even stricter 
government controls. Government men 
are talking billions of feet of lumber 
instead of millions. The final drive on 
Japan with congestion at Pacific ports 
will strain the lumber industry to the 
utmost. Government demand calls 
mostly for one and two inch and spe- 
cialty items, especially clears. Domes- 
tic demand continues for any lumber 
available. A number of middle western 
buyers have been circulating in the Pa- 
cific Northwest and have had some suc- 
cess placing orders. 

Some 75 million feet of lumber was 
placed by the government in Portland 
last week. Shingle and siding demand 
far exceeds acceptances and log demand 
remains as strong as ever. 

Some lumber is to be shipped to 
South Africa from British Columbia. 
Argentina is inquiring for lumber. 
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they just have not had sufficient labor poses, Minneapolis sources report, but 
Supply to keep their mills going at anywhere dealers revealed that few supplies of 
near normal for some months. either posts or poles are on hand and 
. Of noteworthy importance was the it is impossible to make deliveries. This 
Pines disclosure by selective service head condition has obtained during the past 
General Lewis Hershey that farmers several months, and is j 
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A change, coming out from W ash- will not lose their occupation deferment shortage of the sort of semi-skilled la- . 
ington, D. C., was an edict to the effect by working off-seasons in lumber bor required for cutting cedar, trans- Relation : 
that no mill could ship more than 30 plants. Many farmers previously had portation difficulties and the fact that llowin 
per cent of No. 1 Common and better refrained from doing other than farm some producers are turning their at- Fo 
erade in a truckload or carload to any work, fearing they might be reclassi- tention to pulpwood production. and gross 
one person or firm, unless the stock fied. There has been no improvement sponding p 
was grade-marked or a certificate of in the equipment situation and mills 
inspection was furnished with the in- need parts for their plants and trucks. Pulpwood 
voice, provided the above grade figured Just what effect the OPA’s regulation OFTWOO! 
more than 30 per cent of the total requiring certificates of grading on Pulpwood production has taken an southern P: 
shipped. Many of the small mills are shipments containing more than 30 per upturn, reports from the Lake States Vest Coast 
not in financial position to join the cent of No. 1 common or higher will Forest Experiment station in St. Payl Vestern Pi 
Southern Pine Inspection Bureau, and, have on the movement of lumber has indicate, but is still far below demand. valif. met 
therefore, these mills have just about not been definitely established. The The rate of output, however, shows an ——. E 
quit shipping anything. They appear move was taken to stop illegal up- increase over August 31 figures, which “ Hemlo¢ 
to have competent inspectors of years’ grading of Southern pine boards. At recorded production up to that time HARDWOO 
experience but they cannot pay the least the SPA reports there will be 460,000 cords less than for a similar Southern H 
dues. little if any delay for mills in obtain- period in 1942. Receipts of pulpwood Northern | 

Another exciting feature coming to ing certificates. The CPA is holding a at the mills for the first eight months FLOORING 
the fore for manufacturers, and whole- number of auctions throughout the area of 1943 were 44 per cent below those Oak ...-:- 
salers, in the NORFOLK territory re- in an effort to get supplies. Many mills of last year. **Unfillec 
cently, was a four-page wire from the’ report they will be unable to bid be- {Units. 
Cc. P. A. in Washington, D. C., dated cause of badly broken inventories. The ° —_—_—_ 
Nov. 18th, to the effect that the various spread of grades which may be supplied Flooring es 
parties wire in their production for the on CPA orders for Southern pine were TI ak ‘a : ee eae National 
months of August, September and Oc- partially revised this week, the net the oa flooring industry has a back- Followir 
tober, 1943. Then, they are supposed to changes being of no great importance, log of order for more than 29,000,000 k 
be ready to furnish to the government it was said. feet. Stocks are less than a third of the wee! ¢ 
for its war needs during the months of Northern pine production underwent —_ — — —_ = = Aor: are availa 
December, January and February, 1944, another slump during the past two coming aa reece cathe nitgh the corres 
25 per cent of the production during the weeks, MINNEAPOLIS sources report, rg 2 gf . sie Bona hema a 
frst mentioned months of 1943, that is, the total output for the period being <4 per cent increase in prices failed to 
August, September and October. Any only a little more than 300,000 feet— bring production up to the volume of SOFTWOO 
items called for by the government the lowest for a fortnight’s period since new business offered, 80 the deficiency Southern 
must be furnished. In addition, if sales cook ateiae. Shipments for the two is growing. Oak flooring mills are hav- West Coas 
are made to various navy yards, gov- weeks totaled around 3,200,000 feet, visi difficulty obtaining sufficient labor og 
ernment contractors, ete., these sales bringing the total for the year to date oo See HSouthern | 
will not be credited to the 25 per cent to 78,234,000 feet. The slowdown in eNorthern | 
mentioned above. There is a move on production was blamed primarily to se- West Coast Woods No. Heml 
in Washington, D. C., to permit the vere weather but manpower shortage HARDWO' 
mills to ship more than 30 per cent of was another factor. Py Lumber mills are running steadily a 


No. 1 Common and better if they fur- Northern 







and the general belief is that produc- 































nish adequate information as to when tion is keeping pace with demand in FLOORIN¢ 
they started producing, their produc- Hardweeds most phases of the industry. Some Pee ewes: 
tion, and the names of one or two lum- plants report that they have been Bi ag 3 
ber inspectors, stating how long these The order allocating 25 per cent of forced to curtail temporarily but this weeUnits. 
inspectors have been employed by them. the output of mills in the South does situation does not seem to be general. *Estim: 
This will be done without grade-mark- not apply to hardwood production, but Rough plank and timbers are the 

ing or certificate of inspection. How- the mills which produce both hardwood most available items. Considerable re- <i 
ever, the mills are complaining that and pine will be obliged to state their manufacturing is going on. Much of Western 
they cannot produce and furnish volume of output of pine, and adhere this is done by idle saw and plane mills. ; 

dressed or rough framing at the prices _ strictly to this latest order assign- Boards are made from timber and The W 
now in effect under the “ceiling” even ing one-fourth of the pine output to plank. This is expensive but the needs ‘ 

though the wire mentioned that 60 per government orders. justify it. Desirable timber orders can Sports as - 
cent of the amount demanded by the A new handicap has suddenly ap- sometimes get dimension if accompan- tical Ink 





government should be boards and 40 peared due to the unprecedented 


: : ; : ied by Double A A release. 
per cent would be framing. There is a drought in the South. Several mills are 






mills duri 













Shingles and siding continue over- 
wide variation right now, under the reported shut down because of lack of sold. The new shingle ceiling increas- Compa 
“ceiling”, between the prices of boards water. One concern with five units ing prices about eight per cent is 
and the prices of framing so that most stated that two of them could not op- being received with satisfaction by Productio 
of the mills now operating have re- erate on account of lack of water. In manufacturers. Those able to run two = Shipments 
verted to producing boards rather than North Louisiana the scarcity of rain shifts are in much better position than Orders re 
framing. has been marked throughout the whole one shift mills. } 


There is an “auction’ 





being held by year and at present it is interfering 


Repe 
the government in Richmond, Va., on materially with logging. Numerous 












November 19th and this will be at- forest fires and several losses of mills Logs Unfilled 
tended by many manufacturers and is directly due to the timber being so dha sto 
wholesalers. No doubt, at this “auc- dry in many sections. In the past, large Fir mills which formerly sold cedar R 
tion”, those present will be called upon forest fires in the South have been a logs are now keeping them and the em 
to state definitely just how much lum-- comparative rarity. result is some cedar mills are running 

ber of various kinds they can furnish Another new departure has been the into trouble for lack of logs. A log Producti 
within a specified period. This is going effort of large furniture wholesalers of inventory of Puget Sound logs as of Shipment 
to be a hazardous undertaking for the the South sending out agents to try to November Ist showed supplies up some Orders 
main reason that lumber production has discover small lots of hardwood lum-_ 14 million feet. October was a very wet 






fallen off in the Southern states is that ber, which they secure for the furniture month. Roads became so mired that 
labor has been scarce because of the manufacturers and in turn receive many truck operations were _handi- 

























Army drafts and competition from the much needed shipments of furniture. capped so the increase has been grati- 
government and its contractors in pay- Mills are using makeshift crews in va- fying. November brought much less Souther 
ing laborers much more wages than rious ways; closing the planing mill rain. 
millmen could afford to pay without down to get enough men to run the By species the Puget Sound inven- Follow 
losing everything they possessed. saw mill, but the difficulty of getting tory shows fir up 11 million, cedar logs from sot 
Production has increased somewhat men for woods operations continues the down 3 million and hemlock and re- ended N 
during the past month because of good main difficulty. When the logs are cut lated species up 6% million feet. Total 
weather and because a little more labor up the saw mill has to shut down. inventory is 310 million feet as com- Numb 
has been available. If the government pared with 326 million feet at this time Three-ye 
and its contractors release more labor, a year ago. Columbia river supplies Actual p 
then this labor will gradually trickle Other Woods are down a little. Total inventory for J§ Stipmen 
back to the mills and really start to Puget Sound, Grays Harbor, and Co- Irders 


work again when they are hungry, re- A heavy snowstorm which swept lumbia river is 631 million feet. This 
gardless of the fact that the wages Minnesota and the Dakotas the middle is not as high as was hoped. The goal 








they are to receive are much less than of November and caused much damage was around 800 million but unless very Unfilled 
they have been receiving from the gov- to telephone and power lines boosted bad weather comes with winter it 1s Unsold < 
ernment. The mills have not been hold- the demand for northern white cedar believed log supplies will insure fairly *Oct. : 
ing back on sales to the government, poles for repair and replacement pur- continuous mill operation. agent 
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_,. Lumber Prices & Statistics 





Relation of Unfilled Orders to Stocks 
Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on Nov. 13, and reports of identical mills for corre- 


sponding perio 












SOFTWOODS: 


FLOORING: 


Oak 
**Unfilled ore 
Units. 


d of 1942: 


No. of 
Mills Unfille 
Rptg 1943 


; arn Pine .....- 106 135,926,000 
er West ,......- 142 828044000 
Vestern Pine .....- 104 374,232,000 
‘alif. Redwood ..... 12 132,717,000 
‘Southern Cypress... 7 5,871,000 
forthern Pine ..... 6 15,425,000 
10, Hemlock**...... 9 6,013,000 
DWOODS: ee 
wn Hdwas. ... {79 50,662,000 
Northern Hdwds.... 9 10,380,000 


24,522,000 
9 mills, 


ane 75 
jers reported by 


d Orders Gross Stocks 

1942 43 1 
134,602,000 131,813,000 149,246,000 
851,404,000 382,012,000 496,665,000 
455,583,000 778,074,000 1,031,762,000 
89,320,000 70,103,000 167,356,000 
14,581,000 30,223,000 66,677,000 
11,545,000 55,810,000 59,340,000 
9,030,000 11,656,000 14,541,000 
75,379,000 152,325,000 230,222,000 
18,653,000 23,115,000 47,217,000 
27,442,000 9,111,000 70,599,000 

stocks by 10 mills. 








\National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for 
the week ended Nov. 13, covering mills whose statistics for both 1943 and 1942 


are available and percentage comparisons with statistics of identical mills for 


f the corresponding period of 1942: 


SOFTWOODS: 
sSouthern Pine 
West Coast! . 


Western Pine ...... 104 80,290,000 
BCalif. Redwood..... 12 10,066,000 
Southern Cypress*.. 7 814,000 
Northern Pine ..... 6 185,000 
BNo. Hemlock ...... 10 689,000 
/>HARDWOODS: - 
SSouthern Hdwds.... {79 9,225,000 
BNorthern Hdwds.... 10 911,000 
FLOORING: 

UMM secccceccsionnss 65 3,072,000 
© 11943 production all West Coast mill 


eweek; 90.0 percent year to date. 
tUnits. 
*Estimated. 


ci 





Av. No. Per- Per- 
Mills Production eent Shipments cent 
Rptg 1943 of 1942 1943 of 1942 

veeeee 106 19,468,000 S4 19,252,000 76 
Baciaien 142 106,092,000 93 108,520,000 96 


90 73,806,000 q7 
107 3,014,000 100 
61 1,344,000 57 


46 1,260,000 113 
46 866,000 66 
101 8,587,000 77 


8,5! 
79 1,612,000 64 


73 3,432,000 76 
s 100.1 percent 


Per- 
Orders cent 
1943 of 1942 


19,446,000 78 
100,292,000 88 
73,570,000 78 
8,099,000 68 
1,773,000 84 
1,400,000 41 
488,000 36 


8,002,000 S4 
1,912,000 80 


4,815,000 112 


of 1942 for comparative 





5 
"Western Pine Summary 


The Western Pine Association re- 

/ ports as follows on operation of iden- 

Htical Inland Empire and California 
mills during the week ended Nov. 13: 


2 Comparative Report of 104 Mills: 
Nov. 13, 1943 Nov. 14, 1942 


| Production 80,290,000 89,402,000 
S Shipment : 73,806,000 96,253,000 
BOrders rec'd... 73,570,000 94,592,000 


Report of 104 Identical Mills: 
= Nov. 13, 1943 Nov. 14, 1942 
Unfilled orders 374,232,000 455,583,000 
§ Gross Stocks... 778,074,000 1,031,762,000 
Report of 104 Identical Mills: 
--Total for Year to Date— 
1943 1942 


d Production 


g Pre ...3,504,197,000 3,854,218,000 

p Shipments ... .3,820,206,000 4,366,954,000 

pOrders .......3,766,723,000 4,450,209,000 
Le 





Southern Pine Statistics 


, Following is a summary of reports 

} ‘Tom southern pine mills for the week 

} ended Nov. 18: 

a Number of Mills, 143; Units}, 93 
hree-year aver, prod.*...... 29,454,000 


arn 


g Actual production 9,000 
Bompments ...... °°..." Pint vgeed 
Orders received 22 2222222212121'0977000 


Number of Mills, 143 


Infi v 3, 1943 
Unfillea willie On Nov. 13, 194 


Sak lh 2 43,685,000 
B Unsold stocks .///'/ 71°12 77: 41593 000 
* , 
tote 20, 3939 to Oct. 31, 1942. 
Ss ct) —_ 
B age” production. eet of “3-year aver 
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Southern Hardwoods 


Following are ranges of f. 0. b. mill 
prices on rough, air dried southern 
hardwoods, from reports of sales made 
during the week ended Nov. 17: 














Quartrd. Red Gum 
FAS— 
a ere 102.00 
Plain Red Gum 
FAS— 
oe ee 98.00 
5-4 2. 101.00 
No. 1 Com.— 
4-4 ...53.00@53.50 
No. 2 Com.— 
oo oe 40.00 
Quartrd. Sap Gum 
“AS 
8-4 ... 76.00 
No. 1 & Sel.— 
ae 52.00 
oy ee 61.00 
Plain Sap Gum 
FAS— 
4-4 ...62.00@62.50 
SS ee 66.50 
See evs 69.50 
No. 1 & Sel.— 
4-4 ...48.00@48.50 
SS are 53.50 
6-4 ... 56.50 
No. 2 Com.— 
oe oe 34.50 
ae 35.50 
Plain Tupelo 
FAS— 
4-4 ... 56.50 
No. 1 & Sel.— 
4-4 ... 46.50 
Quartrd. Wht. Ok. 
FAS 
oo ee 106.00 
No. 1 & Sel. 
ee 66.00 
No. 2 Com.— 
4-4 ... 39.00 
Hackberry 
FrFAS— 
a 49.50 
No. 1 & Sel.— 
4-4 ... 39.50 





Pin. Wht. Oak 
FAS— 
4-4 ...85.00@85.50 
5-4 . 97.00 @97.50 
No. 1 Com.— 
4-4 ...52.00@52.50 








5-4 . -54.00 @ 54.50 
Pin. Red Oak 

FAS— 

4-4 ... 70.00 

5-4 ...77.00@77.50 

No. 1 & Sel.— 

a are 50.00 
5-4 ...52.00@52.50 
Ash 

No. 1 & Sel.— 

a 39.50 

No. 2 Com.— 

4 s.< 34.50 
Hickory 

No. 2 Com.— 

6-4 ne 39.00 
8-4 ... 39.00 
Soft Elm 

FAS— 

4-4 ... 49.50 

No. 1 & Sel.— 

4-4 ... 39.50 

No. 2 Com.— 

4-4 ... 50 

Cottonwood 

FAS 

S=@ 50.50 

No. 1 & Sel. 

4-4 ... 44.50 

No. 2 Com.— 

oe eee 37.50 
Willow 

FAS— 

4-4 ...61.00@61.50 

No. 1 & Sel.— 

4-4 ...47.00@47.50 

No. 2 Com.— 

4-4 .. 36.50 





PINE and FIR 


FROM THE TOP 
OF THE WORLD 


This is the lumber from Alamo- 
It’s cut from timber that 


gordo. 


grows at an altitude of 10,000 feet. 
Victory lumber, helping to supply 
the wartime needs of America. The 
modern mills of Southwest Lumber 
Company produce choice quality 
products in Douglas Fir, White Fir 
and Ponderosa Pine. 
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THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARD WOODS 


Plain and - 
tered Oak oan 


Pisgah Forest, N.C. 
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New Planer 11271 


The new 12”x4” thickness planer, 
manufactured by Boice-Crane Com- 
pany, is practical for use by home 


shop owners as well as by the large 
furniture plants. According to the man- 





this 


ufacturer, planer will surface 
material perfectly down to veneer-like 
thickness and leave the surface ready 
for finishing without sanding. Short 
pieces of otherwise waste stock can 
be salvaged, planed to the necessary 
requirements and put to profitable 
use. The planer is sturdily built, will 


plane hard, splintery varieties of 
wood, and is low in power consump- 
tion. 


For descriptive folder check 11271. 


50th Anniversary Catalog 11273 
The Golden Anniversary Edition of 
“Manhattan Rubber Products for In- 
dustry,” a 140 page catalog of indus- 
trial rubber goods, has been completed 
by The Manhattan Rubber Mfg. Di- 
vision of Raybestos-Manhattan, Inc. 
Described in this new catalog are 
hundreds of mechanical rubber prod- 
ucts and other special items, many 
available only for Post-War use. 
Check 11273 to receive a copy. 


"Your Job 
and Your Future" 11272 
The National Mineral Wool Associ- 
ation has published a folder dealing 
with the present day importance and 
the future outlook of any job con- 
nected with the mineral wool industry. 
Check 11272 to receive a copy. 


More Mileage for Old 

Belting 11274 
Industrial So-Lo, a product for re- 

pairing breaks, burnt or worn spots, 

filling holes and for resurfacing in- 


dustrial belts of all types, is now 
being made with synthetic rubber. 
The manufacturer clams it will 


greatly lengthen the life of belts and 
permit continued use of some con- 
veyor belts that might otherwise be 
discarded. It is easily applied, dries 
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tough overnight, and is economical. 
One quart covers approximately 14 
square feet. 

Industrial So-Lo consists of a ce- 
ment primer and a mastic. The belt 
surface is roughened and the primer 
applied. The mastic is then spread on. 
This product is also used by industry 
and government in repairing rubber 
boots and gloves. For additional in- 
formation check 11274. 


Mortite Utility Tape 11276 

A plastic waterproof tape manu- 
factured by J. W. Mortell Company is 
used around windows and doors as 
weatherstripping. The tape unrolis 
like a ribbon, is laid against the crev- 
ice and pressed into place. It adheres 
to any clean, dry surface, remains 
pliable and can be removed when de- 
sired. Check 11276 for descriptive 
folder. 


New Quiz Booklet 

The most frequently asked ques- 
tions about forests and forest indus- 
tries, with their answers, have been 
compiled in a 52-page booklet, “Paul 
3unyan’s Quiz,” just published by 
American Forest Products Industries, 
Inc. 

The purpose of the book is to pre- 


Questions & AnsweENS 
about the forests 





sent correct and interesting informa- 
tion about our greatest, renewable 
natural resource —timber. Its 225 
questions and answers were chosen 
from a large number submitted by 
people in all sections of the industry, 
and the final manuscript was edited 


by many authorities on the various 
subjects covered. The book is fully 
illustrated and well indexed. To ob- 


tain a copy write to American Forest 
Products Industries, Inc., 1319 Eight- 
eenth St., N. W., Washington, D. C. 
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Dish Rack 1127 


This new dish rack made by Mars} 
Wall Products, Inc., is one of the sey 
cral wartime jobs taken on by the 
company. The rack holds plates, cups 












































































































































and tableware at the same time and 
is used in conjunction with spray 
rinse units for the dishwashing job 
at army camps and hospitals. It re- 
places three separate trays previously 
used and another important feature 








is wood construction, thus saving 
critical materials. 
To Conserve Fuel 11278 


George F. Reintjes Company, heat 
enclosure manufacturer, has develope. 
a simple and effective sectionally-sup- 
ported wall for the upper side wal! 
areas of bent-tube boilers. It elimi- 
nates objectionable feaures in_ the 
solid masonry often used for side wall 
areas above the drum supporting gird- 
ers. It permits freedom of expansion 
of the drums while maintaining a tight 
air seal around the drum ends, and is 
universally applicable on bent-tube 
boilers, either in existing or contem- 
plated installations. The construction 
is illustrated in Bulletin No. 431, 
which may be had by checking 11278. 





11279 


A new development in house door 
manufacturing is the “Tru-Sized’ 
door, designed by the engineering 
staff of Wheeler-Osgood. The doors 
are ready to install when delivered on 
the job. They are precision made t0 
exact book measurements and can be 
ordered completely machined for locks 
and hinges, thus saving time in I 
stallation. Protection in shipping and 
handling is afforded by plywood 
scuffer strips. To assure strength 
and durability, these doors are made 
of old-growth Douglas Fir; all heart: 
wood, vertical grain fir is used. 

The present supply of Tru-Sized 


"True-Sized Doors" 
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doors produced by Wheeler-Osgood 
Sales Corporation is being used largely 
in war housing projects. A limited 
number are available in jobbers’ stocks 
for other essential home building. 
Check 11279 for additional informa- 
tion. 


"This Fascinating 
Lumber Business" 


This new book from the pen of 
Stanley F. Horn, Editor of “Southern 
Lumberman”, makes fascinating read- 
ing for either the man whose business 
is wood, or the average layman who 
begins it with no other knowledge 
than the tall tales of Paul Bunyan. It 
is a story of America’s most unusual 


we 





crop—her forests. The author traces 
the progression from growing trees to 
marketable timber, and also touches 
on a multitude of forest products— 
turpentine, resin, paper pulp, and ply- 
wood. 

Contrary to popular belief, there is 
no danger of a lumber or timber fam- 
ine here—for lumber manufacturers 
of today are in increasing numbers 
operating on a sustained yield basis, 
limiting their cut to the growth of the 
timber. They use their timber and 
have it, too. “Tree Farming”, in 
which timber is regarded as an an- 
nual crop to be harvested at regular 
intervals, is succeeding the old prac- 
tice of “timber mining”, or “cut out 
and get out.” 

Mr. Horn thinks it is a fallacy to 
believe that “you can’t get lumber like 
that any more’. You can get just as 
good lumber today as you ever could 
(probably better), and plenty of it. 
Timber is the only renewable and self- 
renewing natural resource. 


Copies of the book are available 
through the AMERICAN LUMBER- 
MAN at $3.75 each. 


11277 


A four-page folder, “Catalog-Sur- 
vey Chart,” describes the communica- 
tion systems of Executone, Inc., and 
contains a chart on which you may 
submit your specific requirements to 
the company’s engineers. 

The basis for all Executone interior 
communication is a simple two-station 
system which can be installed between 
two busy departments providing di- 
rect, instant contact independent of 


Communication System 


regular telephone service. Check 
11277 to receive Catalog-Survey 
Chart. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 
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(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 


WILL NOT SHRINK| 
RSLOUURILE Pa 
| 








Your jobber con give immedicte 
delivery on Durham's Rock-Hord 
Woter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cons to case. 
Also available in 25, 50 ond 
100-Ib drums for industrial users. 


DONALD DURHAM CO. 
Des Moines lowa 





Makers of DURHAM’S FLOORWAX 








Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 











Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 


WRITE 
714 Railway Exchange Bldg., 
Chicago 4 




















WANTED: State acenrs 









STATE AGENTS 
Sell_Arch’ts _Eng’rs 
[fofexo} ++ PRESSURE + 
mmm? = FIRE PROOF 
WAGs 3 ad 
NO FLAME~NO GLOW eb sos 
PROTEXOLCORP. Answers 31_Questions 





1602 Hartman Square, Kenilworth, N. J. 
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MAJ. ROY D. CRAFT, son of 
DALE CRAFT, Grays Harbor, Wash., 
shingle mill operator, has been 
awarded the Legion of Merit by the 
United States Army, according to an- 
nouncement from the headquarters of 
Lt. Gen. Simon Bolivar Buckner, Jr., 


commander of the Alaskan depart- 
ment. The citation said that Maj. 


Craft, former Washington state and 
San Francisco newspaperman, re- 
ceived his award for his work in or- 
ganizing the Kodiak Bear, soldier 
newspaper, and for his efforts in be- 
half of the amphibian training force, 
of which he was special service officer. 


JACKSONVILLE LUMBER CO., 
Jacksonville, North Carolina, has been 
purchased by D. S. HEDGECOCK of 
High Point, N. C., who plans to begin 
operating the mill which was closed 
last month by its former operators. 
Mr. Hedgecock also operates the 
Hedgecock Lumber Co. at High Point 
and the Kernersville Lumber Co. at 
Kernersville, N. C. 


C. J. LAUGHLIN has been named 
to succeed the late J. E. Heber as as- 
sistant sales manager of E. J. STAN- 
TON & SON at Los Angeles, Calif. 
Mr. Laughlin joined the Stanton com- 
pany staff in mid-summer, after many 
years of service with various lumber 
concerns in the Los Angeles area. 


W. S. TIMMONS recently sold his 
lumber yard and grain business at 
Riley, Kan., to the Eberhart & Simp- 
son Grain Co. of Salina, Kan. Mr. 
Timmons had been in business in 
Riley for thirty-seven years and de- 
cided it was time to take life easy. 
He plans to remain in Riley. 

GORDON KING, superintendent of 
the Willapa Harbor Lumber Mills, 
Raymond, Wash., has been elected 
president of the Raymond-South Bend 
Community-War Chest. 

THE SHURTLEFF CO., Elgin, IIl., 
through Maurice E. Shurtleff, chair- 
man of trustees, has announced the 
promotion of Quentin R. Paulson to 
the position of general manager, with 
headquarters in Elgin, Ill. Mr. Paul- 
son joined the firm at Marengo in 
1921 and later moved to Sterling, IIl., 
where he was in the yard of Wylie- 
Shurtleff for some time. In 1926 he 
became manager of the Barrington 
(Ill.) yard, from which position he has 
just been promoted. 

THE FOREMAN-BLADES LUM- 
BER CO. mill at Elizabeth City, N. C., 
including floating equipment and 
other assets, has been purchased by 
the J. HERBERT BATE LUMBER 
CO., of New York City, and the new 
owner has changed the name _ to 
ALBERMARLE LUMBER CO. 
Thomas J. Farley, who was the Balti- 
more manager under the Foreman- 
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Blades regime, has been continued in 
the same capacity, with Carl T. 
Blades as his assistant. The four 
Rodney brothers are being retained 
in their former capacities, with Kirk 
and Carroll Rodney as manager and 
assistant manager at Elizabeth City. 
and John and Charles Rodney in sim- 
ilar positions, respectively, at Phila- 
delphia. With J. Herbert Bate are 
associated his three sons, who hold 
important places in the enterprise. 
WILLIAM ULTCH of the George 
W. Ultch Lumber Co., Kansas City, 
Mo., has been calling at Pacific North- 
west cities on a lumber buying trip. 
THE MOUNT WHITNEY LUM- 
BER CO. has opened its new mill at 
Johnsondale, Calif., which replaces the 
mill destroyed by fire last December. 
The new plant, with a capacity of 
100,000 board feet per day, will em- 


ploy one shift only and will fabricate 
box shook for the war effort, and wil] 
make ammunition cases and various 
other packaging materials and con. 
struction materials. 


HAROLD VON BRETON, who has 
served as aircraft and import depart- 
ment manager at Los Angeles for E. 
J. Stanton & Son, has resigned to 
open in business for himself in Los 
Angeles, Calif. He has established 
offices at 650 So. Spring St. 

The engagement of MISS MAR. 
GARET FRANCES DEMPSEY of 
Oak Park, Ill., to LT. FRANK Ep. 
MUND O’DOWD, JR., USNR, who is 
serving aboard a submarine some- 
where in the southwest Pacific, re- 
cently was announced. Lt. O’Dowa 
is the son of MR. AND MRS. FRANK 
E. O’DOWD, also of Oak Park. Frank 
E. O’Dowd is vice president of the Ed- 
ward Hines Lumber Co., Chicago. 

THE ERNSBERGER LUMBER 
CO., Mentone, Ind., has been pur- 
chased by a group of men from Fort 
Wayne, Ind., and the name changed to 


the MENTONE LUMBER CO., INC. 





Receives "E" Award 

The Crossett Lumber Co.’s Sawmill 
Division feels justifiably proud of the 
Army-Navy “E” award which was 
presented to the company and its em- 
ployees at ceremonies on Nov. 13. 
Three thousand people—employees, 
guests, and friends—witnessed the 
impressive presentation. The Hon. 


Crossett Lumber Co., accepted the 
award presented by Col. F. G. Sherrill, 
Washington, D. C., chief of the Mate- 
rials & Equipment Section of the 
Office of Engineers, as not only a re- 
ward for past efforts but as a chal- 
lenge to continued efforts. 

The “E” pins were presented to the 


SAWAILL DIVISION 
CROSSETT LUMBER COMPANY 


3 5 5 cope aes 
? be ae 1s i ae 4 


+ 


_ = Py Madi a 


Griffin Smith, Chief Justice of the Ar- 
kansas Supreme Court, served as 
master of ceremonies and Hon. Homer 
M. Adkins, governor of Arkansas, 
paid high tribute to the Crossett com- 
panies for their present and past con- 
tributions to the industrial advance- 
ment of Arkansas. 


E. C. Crossett, president of the 






“4, 


View of speakers’ stand with Cros- 

sett High School band in fore- 

ground. Shown at left, left to 

right, Sam Sailor, an employee; 

E. C. Crossett, president of Cros- 

sett Lumber Co., and Col. F. & 
Sherrill. 


employees by Lt. Comdr. W. S. Thom- 
son, commanding officer of the Navy 
V-12 Unit, Arkansas A. & M. College, 
assisted by Pfc. Ernest T. Van 
Hoozer, a wounded veteran of World 
War II. The Crossett High School 
band furnished the music for the 0- 
casion. 
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Clark Ernsberger had been engaged in 
the lumber business in Mentone for 
nearly 35 years and during most of 
that time was assisted by his son, 
Donald Ernsberger. 

The vacancy caused by the recent 
death of S. D. Van Vleet, secretary 
and comptroller of THE RUBEROID 
CQ., manufacturers of asphalt and as- 
bestos building products, New York 
City, N. Y., has been filled by the pro- 
motion of K. H. Behre, formerly sales 
manager of the Vermont Asbestos 
Mines division, to secretary and the 
promotion of Thomas H. Dermody, 
formerly manager of the central ac- 
counting office at South Bound Brook, 
N. Y., to comptroller. 

CHESTER MILLER & SONS have 
purchased the Silver Lake (Ind.) 
Lumber Co. The Miller company ex- 
pects to take over the business about 
the end of November. 


DAVIS LUMBER CO. is the firm 
name under which Joe E. Davis has 
published an intention to conduct busi- 
ness at 1787 East Walnut Street, 
Pasadena, Calif. 

The controlling interest of THE 
LUMBER & MILLWORK CO. OF 
PHILADELPHIA, Philadelphia, Pa., 
has been acquired by a _ syndicate 
headed by Jacob Arronson of Phila- 
delphia and Samuel S. Flug of New 
York City. There have been no 
changes in officers or personnel, and 
the business will be carried on under 
the same policies as _ heretofore. 
Messrs. Arronson and Flug were 
elected to the board of directors, Mr. 
Arronson being chosen chairman. 


BELL LUMBER CO. is the firm 
name under which Jack Shacher has 
published intention to conduct busi- 
ness at 3309 Via San Delarro, Los 
Angeles, Calif. 

LT. COL. BYRON R. COL- 
GLAZIER of Camp Livingston, La., 
while home on a few days’ leave re- 
cently, purchased the interests of his 
partner, Sylvester V. Davis, in the 
DAVIS-COLGLAZIER LUMBER CO., 
Bloomington, Ind. Hereafter the com- 
pany will be known as the B. R. COL- 
GLAZIER LUMBER CO. 

W. L. MeCORMICK, vice president 
of the Weyerhaeuser Timber Co., and 
W. YALE HENRY, prominent Ta- 
coma (Wash.) lumbermen, have been 
elected trustees of the Tacoma Lawn 
Bowling Club. JAMES G. DICKSON, 
president of the Reliance Lumber Co. 
and the Cascade Timber Co., was 
chosen as the club’s delegate to the 
Northwest Lawn Bowling Association. 


PHILIP GARLAND, JR., son of 
PHILIP GARLAND, vice president 
and general manager of the Oregon- 
Washington Plywood Co., Tacoma, 
Wash., was married in that city Nov. 
» to Miss Janice Green, daughter of 
Dr. and Mrs. Charles A. Green of Ta- 
coma. Both the bride and groom at- 
tended the College of Puget Sound in 
Tacoma and Mrs. Garland completed 
4 course in music at Northwestern 
University last June. Mr. Garland 
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He re- 
cently completed Army service and is 
now employed in the engineering de- 
partment of the Boeing Aircraft Co. 
in Seattle. 


studied art in Los Angeles. 


MR. AND MRS. A. H. WHEELER 
of Mt. Vernon, IIl., celebrated their 
fiftieth wedding anniversary on Oct. 
31. Mr. Wheeler, who has been in 
the lumber business since 1890, is 
manager of the Mt. Vernon Lumber 
Co. 


THE GLOBE LUMBER CO. is 
erecting a new warehouse at 3640 
South Grand Avenue, Los Angeles, 
Calif. 


CLEVELAND LUMBER CO., Cleve- 
land, Okla., a builders’ supply and 
lumber yard, will be opened by ELMER 
HEARD. 


LEWIS LUMBER CO., Jefferson- 
ville, Ind., has been incorporated by 
Martha E. Lewis, Benjamin A. Paw- 
lik, Thaddeus H. Shepherd, Lonnie 
Sanders, and Ralston Friend. The 
new company will be in charge of 
Miss Martha E. Lewis, who was for 
over five years manager of the for- 
mer Voigt Corp. of Jeffersonville. 


RODERIC OLZENDAM of Tacoma, 
Wash., public relations director for 
the Weyerhaeuser Timber Co. and 
chairman of the public relations com- 
mittee of the Washington State Plan- 
ning Council, spoke on the “New 
Washington State” at the 14th an- 
nual meeting of the Purchasing 
Agents Association of Washington in 
Seattle, Nov. 11. His talk dealt with 
postwar industrial problems. 


CONCORD LUMBER CO., INC., 
Albany, N. Y., was damaged $250,000 
by fire which swept through the office 
building and warehouse. 


THE ABERDEEN (WASH.) PLY- 
WOOD CORP. has announced pur- 
chase of a timber stand in the Wood- 
land area on Grays Harbor from O. 
P. Lewellen. V. A. Nyman, general 
manager of the plywood company, 
said that the timber would be logged 
by E. W. Picco of Montesano, Wash., 
and would supply the company with 
peeler logs for several years. 

RALPH W. MANGER, manager of 
the Forkner-Manger Lumber Co., An- 
derson, Ind., recently enlisted in the 
Seabees and has reported for duty at 
Camp Perry, Va. His brother, HAR- 
OLD L. MANGER, will succeed him 
as manager of the lumber company. 

PLYCRAFT PRODUCTS MANU- 
FACTURING CO., Centralia, Wash., 
has been organized by Paul G. Allison, 
Thomas Carmichael, and C. Jay Alli- 
son, of Seattle, and Jack Acker, of 
Aberdeen. C. Jay Allison is manager; 
Jack Acker is shop foreman. 


SCOTT FULLINGTON, Idana, 
Kan., who has been a subscriber to the 
American Lumberman for forty-two 
years, has retired from the lumber 
business. The lumber stock that was 
not sold locally was purchased by 
Fullingtons of Clay Center, Kan. H. 
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R. Trechsel, local grain, hardware and 
implement dealer, has taken over the 
paint, glass and coal business. 


HAMMOND LUMBER CO. at Los 
Angeles, Calif., has announced the ap- 
pointment of Lloyd Cole, who has 
been manager of the Redwood Divi- 
sion, to the post of manager of branch 
yards in southern California. Carl 
Reeder has been promoted from the 
sales staff to manager of the Red- 
wood Division in southern California. 

THE ALLIS-CHALMERS MANU- 
FACTURING CO., Milwaukee, Wis., 
producers of industrial equipment, 
will sponsor weekly broadcast con- 
certs of the Boston Symphony on the 
Blue Network, it has been announced 
by Walter Geist, Allis-Chalmers pres- 
ident. The broadcasts, to begin on a 
date to be announced shortly, will be 
heard on Saturday evenings from 
8:15 to 9:15 p. m., EWT. 

R. A. STUTTS has opened a lumber 
business in Vass, N. C., and is operat- 
ing under the name Stutts Lumber 
Co. He is the sole owner of the new 
business. 

Evan W. Kelley, regional forester 
at Missoula, Mont., has announced the 
appointment of BERNARD A. AN- 
DERSON as supervisor of the Gal- 
latin National Forest, Bozeman, 
Mont., to succeed Arthur H. Abbott, 
recently deceased. 


L. A. FITZPATRICK, who has a 
storage yard at Detroit, Mich., and 
who conducts a wholesale and commis- 
sion business, has been visiting con- 
nections in Seattle. 


On a lumber buying journey, WIL- 
LIAM J. AXELROOD of the ASH- 
LAND LUMBER CO., Chicago, re- 
cently greeted Seattle (Wash.) 
friends. 

SID DARLING of New York, secre- 
tary of the National-American Whole- 
sale Lumber Association, spoke before 
a group of San Francisco members of 
the association at a luncheon at the 
Commercial Club in San Francisco, 
Calif., recently.- Glenn M. Harrington 
MacDonald & Harrington, Ltd., San 
Francisco, association director for 
California, presided. 


THE CAMPBELL LUMBER CO., 
Campbell, Calif., has been purchased 
by A. A. ARENDS, and his brother. 
J. B. ARENDS, proprietors of the 
Growers Lumber Co., Sunnyvale, Calif 

BERT WILSON, U. S. Navy chief 
lumber inspector, with headquarters 
in San Francisco, Calif., will retire on 
Nov. 30, after 35 years of service. He 
is well known to the northern Cali- 
fornia lumber trade. 


Logging Program Requires 
Railroad Construction 


The logging program of The Red 
River Lumber Co., Westwood, Calif., 
has required new railroad construc- 
tion this year to supply the plant at 
Westwood. Approximately 25 miles of 
a main line into the Black’s Mountain 
area will be completed this year, work 
being continued as long as weather 
permits. This line will open up a tract 
that will supply logs for a number of 
years. 

Grading of the Black’s Mountain 
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points reduces the number of spur 
lines but provision is made for jam- 
mer landings to be fed by tractors. 
In bad weather that ties up truck op- 
eration, the jammers and tractors can 
work and maintain mill supply. 


An extension of 9 miles is also be- 
ing built on the Poison Lake line, 
with Red River crews doing both 
grading and track laying. 

Construction is under the super- 
vision of Al Hildman, logging super- 
intendent of The Red River Lumber 
Co. and F. J. Mackey, chief engineer. 


Lumberman's Son Gets Army 
Commission, Weds Same Day 


Edward Neils, son of Mr. and Mrs, 
Walter Neils, Libby. Mont., received 
a commission of second lieutenant in 
the Quartermaster Corps, United 
States Army, at Camp Lee, Va., the 
morning of Nov. 12. An interested 
spectator at the graduation exercises 
was Miss Betty Jo Bouska, Bridge- 
port, Wash., who a few hours later 
became Lt. Neils’ bride in a quiet 
ceremony at Petersburg, Va. Miss 
Bouska was accompanied east by her 
parents, Mr. and Mrs. J. W. Bouska, 
who, with Mr. and Mrs. Walter Neils, 
witnessed the commission awards and 
later the wedding ceremony. 


The young couple met as students 
at Washington State College, Pull- 
man, Wash. Upon graduation, Miss 
Bouska became identified with the 
“School of the Air” radio program, 
sponsored by Oregon State College, 
Corvallis, Ore. 

On receiving his bachelor’s degree, 
the groom went to Harvard Graduate 
School for a year of post graduate 
work in business administration and 
thence into the army at Camp Lewis, 
Wash. A short time later he was 
shifted to West Springfield, Mass., 
and from there to the Officers’ Candi- 
date School at Camp Lee, Va., where 
he received his commission. 


The Lieutenant’s father is well 
known throughout the lumber indus- 
try as vice president of the J. Neils 
Lumber Co. and general manager of 
its Libby, Mont., operation. He has 
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long been prominent in assoviation 
work with the Western Pine Associa- 
tion and the National Lumber Manu- 
facturers’ Association. 


Heads Own Company 
in Reorganization of Holdings 


Organization of the Abbott M. Fox 
Lumber Co., which has purchased all 
operations of the Von Platen-Fox 
Lumber Co. at Mass, Mich., has been 
announced by Abbott M. Fox, presi- 
dent of the new concern. 

All equipment of the Von Platen- 
Fox company at Mass has_ been 
bought outright by the new company 
and Mr. Fox will actively manage the 
work. 

Karl Von Platen of Grand Rapids, 
Mich., who has been in Iron Moun- 
tain for some time assisting in the 
dismantling and disposal of the Von 
Platen-Fox mill, is president of the 
reorganized Von Platen-Fox Co. 

Other officers are Curtis Wiley. 
vice president, and Noyes Avery, 
treasurer, both of Grand Rapids; J. R 
Hubley, assistant secretary, and AIl- 
bert Baribeau, assistant treasurer 
both of Iron Mountain. Fred Luck- 
man, associated with Von Platen-Fox 
for many years, becomes assistant 
manager. Mr. Fox will retain his in- 
terest in the Von Platen-Fox Co. and 
will serve as vice president of the 
board. 

Dismantling and sale of the mill in 
Iron Mountain is still going on. All 
lumber in stock has been shipped; 
ties and rails have been removed, and 
negotiations for the sale of the build- 
ings and sawmill equipment are in 
progress. 


Purchase Tree Farms 


The Schafer Brothers Logging Co., 
Montesano, Wash., on Nov. 13 pur- 
chased a 19,687 acre tree farm from 
Grays Harbor County in Washington 
at public auction. The farm consists 
of logged land with some second 
growth timber and was acquired by 
Grays Harbor County at tax foreclo- 
sure. Schafer Brothers officials have 
explained that it is their intention to 
combine the land with some 15,000 
acres of logged property which they 
already own for a vast timber con- 
servation program. 

R. J. Ultican, Sr., of the Ultican 
Shipbuilding Co., Aberdeen, Wash., 
said Nov. 8 that his company plans to 
construct a Swedish gang saw mill in 
Aberdeen as a postwar project to 
utilize small, second growth timber. 
He Said that he has filed an applica- 
tion with Grays Harbor county offi- 
clals to purchase 6,500 acres of logged 
Property north of Hoquiam, Wash., at 
public auction for tree farm purposes. 
In connection with the bid, he said 
that he is preparing to enter the pre- 
fabricated house industry. 

We are drawing plans to convert a 
Portion of our plant into a factory 
to build prefabricated lumber and 
Plywood houses for the postwar 
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period,” Ultican said. “We already 
have opened negotiations with Arthur 
W. Wood, Jr., chief of the war hous- 
ing projects section of the war pro- 
duction board, for a 20,000-unit pre- 
fabricated housing project for Cali- 
fornia.” 

The Ultican Shipbuilding Co. is now 
engaged in building barges, chiefly for 
war use by the army transport serv- 
ice. 


Assistant Director 


The appointment of L. J. Mark- 
wardt, chief of the division of timber 
mechanics at the U. S. Forest Prod- 
ucts Laboratory, Madison, Wis., since 
1938, as assistant director of the Lab- 
oratory, has been announced by Direc- 
tor Carlile P. Winslow. 

Mr. Markwardt has been a member 
of the Laboratory’s technical staff for 
almost thirty years. In his new ca- 
pacity he will be responsible for the 
operation of the Divisions of Timber 
Mechanics and Material Containers— 
the latter conducting the packaging 








and Mrs. 


Mr. Levi A. Sprunger. Mr., 
Sprunger, who on Nov. | observed his 
eightieth birthday, is the oldest active busi- 
nessman in Berne, Ind. Besides serving as 
president of the Berne Lumber Co., he is 
also president of the First Bank of Berne, 
Sprunger, Lehman & Co. department store; 
Berne Overall & Shirt Co., and vice presi- 
dent of A. J. Moser & Co. and vice presi- 
dent of Smith Brothers Furniture Manufac- 
turing Co. He has been married for 56 
years and has been a subscriber to the 
American Lumberman for 43 years. 


research and testing work being done 
for the Army Ordnance Department, 
Army Air Forces, Navy, War Food 
Administration, and other war agen- 
cies. He will also serve as co-ordina- 
tor and consultant to all other Labor- 
atory divisions on matters involving 
timber mechanics and container prob- 
lems. 


Mission Returns from England 


Carlife P. Winslow, director of the 
United States Forest Products Lab- 
oratory, Madison, Wis., and L. J. 
Markwardt, recently appointed assist- 
ant director, were members of a party 
which returned recently from Eng- 
land, where they were engaged in 
studies of English practices in wood 
aircraft design, construction, and re- 
pair. The mission, which was headed 
by Director Winslow, also included C. 
B. Norris, design specialist; T. R. 
Truax, gluing and plywood specialist, 
Dr. H. K. Burr, who studied British 
innovations in the use of synthetic 
resins and modified wood products, of 
the U. S. Laboratory, and representa- 
tives of the CAA and two members 
of the Canadian Forest Products lab- 
oratories, all of whom traveled as 
guests of the British Ministry of Air- 
craft Production. While there, Direc- 
tor Winslow and Mr. Markwardt 
visited ports of entry for American 
war supplies and inspected the condi- 
tion of U. S. military supplies and 
lend-lease materials arriving in Brit- 
ish ports, to determine the adequacy 
of the packaging method in use. 

Director Winslow said that the op- 
portunity to study at first hand the 
performance of wood aircraft used in 
actual combat was of great value. 
The British are making extensive use 
of wood in their aircraft, and in four 
years of war have gained much valu- 
able experience in the construction of 
modern fighting aircraft with wood. 


West Coast Logging Industry 
Advisory Committee 


Appointment of a West Coast Log- 
ging Industry Advisory Committee 
composed of seven Pacific Coast log- 
ging company executives was an- 
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nounced Nov. 18 by the Office of Price 
Administration. 

The committee, which will serve as 
a liaison body between OPA and the 
industry, will confer with OPA when- 
ever pricing matters or pricing prob- 
lems arise with regard to West Coast 
logs, stumpage, and contract logging. 

Members of the committee, all of 
whom are managers of the firms with 
which they are associated, are: 

J. D. Bridge, Sound Timber Co., Se- 
attle, Wash.; Lloyd Crosby, Consoli- 
dated Timber Co., Portland, Ore.; A. 
Q. Morgan, Morgan Logging Co., 


. . Obituaries 


JAMES EASTON BRODHEAD, 49 
Who retired about 25 years ago afte 
many years as a lumber dealer in Flem| 


ington, N. J., died at his home ther 
Nov. 10 following an illness of thre, 
months. Surviving are two sons, fiyd 
grandchildren and one great-grand. 
child, 

Cc. O. BYSTROM, 54 general superip. 
tendent of the Central Lumber (% 
with headquarters in Minneapolis 
Minn., died recently while shoveling: 
snow from the sidewalk of his hom 
Mr. Bystrom was engaged in the re. 
tail lumber business in the northern 








Battery of Moore "Cross Circulation" dry kilns recently placed in operation at the Daisy 


Ky. mill of W. M. Ritter Lumber Co. 


President of the W. M. Ritter Lumber Company, with headquarters at Columbus, Ohic 
is J. W. Damron, an experienced lumberman who has grown up in the Ritter organizatior 
having been for many years a resident sawmill superintendent. 
of the Daisy Mill, and Tom Harris has charge of the kilns (inset). 


———_____ 





D. B. Tate is superintenden 





Forks, Wash.; L. T. Murray, West 
Fork Logging Co., Tacoma, Wash.; 
Arnold Polson, Polson Logging Co., 
Hoquiam, Wash.; C. H. Wheeler, Mc- 
Dowell Creek Logging Co., Portland, 
Ore.; Roll Williams, Werner Timber 
Co., Taft, Ore. 

The committee will hold its initial 
meeting at the OPA Office, Monday, 
Dec. 6, in Portland, Oregon, for the 
purpose of electing a chairman and to 
consider any other matters which may 
be presented for discussion. Henry G. 
Champeaux, of the Stumpage and 
Logs Section, Lumber Branch, Office 
of Price Administration, Washington, 
D.C., will attend the meeting. Future 
meetings will be presided over by the 
committee chairman and may _ be 
called by either the chairman or OPA. 


Two New Vice Presidents 


Jay Weil, president of Douglas- 
Guardian Warehouse Corp. announces 
the election on Nov. 1, 1943, of Stan- 
ley D. Hart, New York office and Dan 
B. MacDuff, Philadelphia office, as 
vice presidents of the corporation. 
Both men have been with the com- 
pany for a long period of time. 

Mr. Hart will remain in charge of 
the New York and New England dis- 
tricts and Mr. MacDuff will continue 
to supervise the company’s operations 
in the Tri-States and Pennsylvania. 
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State before 
Minneapolis, and also was _ associate 
with the St. Hilaire Lumber Co. | 
Grand Forks, N. D., for a time. H 
later became manager of the firm é 
Moorhead, Minn., and when the Centr 
Lumber Co. acquired the St. Hilaire im 
terests he joined the former organiza 


part of the moving t 


tion. He went to Minneapolis in 199 
Mr. 3ystrom is. survived by hi 
widow, a son, a daughter, and tw 


brothers. 


JAMES O. CAMERON, president q 
the Cameron Lumber Co. Ltd., Victorié 
B. C., passed away recently. 











HARLEY L. CLARKE, 56, preside! 
of the Wickcliffe Lumber Co., Wick: 
liffe, Ohio, died at his home in Euclié 
Ohio, on Nov. 8. He had been activ’ 
for many years in civic, fraternal, al 
business affairs of Euclid and Wick 
liffe. He was a member of the Clevé 
land Lumber Institute. Surviving 4" 
his widow, a son, and two brothers. 


JOHN F. FLEMING, 75, died recent 


at his home in Denver, Colo., after: 
long illness. He had been superintely 
dent of Fleming Bros. Lumber he 
planing mill for thirty years, ret 
seven years ago. His widow survlvt 
him. 





HENRY GALLMAN, 70, president h 
the Peoria Planing Mill Co., Peoria, I! 
died at a hospital in that city on Now 
3. He had been in failing health ! 
the last year and had been bedfast “ 





‘ ou ittt r al 
the last seven weeks. Sarvives 
his widow, a daughter, and two gram 
children, 

- n° : esa! 
ROGER S. GORMAN, 75, wholes 


lumberman of Chicago, III., died at 


: ‘i ~ an ilines 
home there on Nov. 2, after an 4 
of a month. Besides his widow, 
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survived by two daughters, three sons, 
three brothers, and a sister. 


MRS. ISABELLA JAMES, widow of 
Norman James, died at her home in 
Baltimore, Md., on Nov. 1, after an ill- 
ness of only two days. She was secre- 
tary and confidant as well as _ social 
arbiter to the wife of President Theo- 
dore Roosevelt during his two terms 
and to the first wife of President Wood- 
row Wilson. 


FRANK C. MITCHELL, 61, who for 
several years owned and operated a 
lumber company at Mitchell, Ind., died 
Nov. 6 at his home in Indianapolis, Ind. 
He had been in apparent good health 
up to the time of his death. He is sur- 
vived by his widow, a daughter, a 
brother, three sisters, and one grand- 
child. 


JOHN McVEY MONTGOMERY, 57, 
twin brother of Don S. Montgomery, 
secretary of the Wisconsin Retail Lum- 
bermen’s Association, died Nov. 14 in 
a hospital in Oakland, Calif, Mr. Mont- 
gomery retired from the lumber busi- 
ness about ten years ago. He had 
travelled northern Illinois and south- 
ern Wisconsin for Wausau Southern 
Lumber Co, Later he represented Hum- 
bird Lumber Co. in Minneapolis and 
then for some years was sales manager 
for that company at Sand Point, Idaho. 
Subsequently he became sales manager 
for the Silver Falls Lumber Co., Silver- 
ton, Ore., and then entered the whole- 
sale and commission lumber business in 
California. John Montgomery was a 
member in good standing of Hoo-Hoo. 
Surviving Mr. Montgomery are a son, 
a sister, and his brother, Don Mont- 
gsomery. 


GEORGE BURTON RUSSELL, 61, 
president of Arbutus Sash & Door Co. 
Ltd., Vancouver, B. C., died recently. 


DAVID SENSENICH, 75, who oper- 
ated yards in northwest Missouri for 
a number of years, died at his home 
in Wheeling, Mo., on Oct. 3, after a 
short illness. Surviving are his widow 
and son, Forrest, who has had active 
charge of the business for several years 
and will continue operation of same. 


KENT J. C. SEYMOUR, 74, retired 
lumberman, formerly a partner in the 
firm of Seymour & Elliott, retail lum- 
ber dealers of San Francisco, Calif., 
died Nov. 6 at Mill Valley, Calif. Sur- 
Viving are the widow, two sons and two 
daughters, 


HARRY J. STRONG, 52, president of 
the TrimPak Corp., New York City, 
N. Y., and of the Bayport Manufactur- 
ing Corp., Bayport, Minn., died of heart 
disease in Bayport on Nov. 10, just nine 
days before his fifty-third birthday. Mr. 
strong was an innovator in the use of 
the twilight shift system in the middle 
West and was credited with introduc- 
ing redwood for use in the manufacture 
ol cigar boxes. He was a member of 
the National-American Wholesale Lum- 
ber Association. His widow, a daugh- 
ter, and two grandchildren survive him. 


MRS. SARAH ELINOR TEXTOR, wife 

ot G. P. Textor, Wilkinsburg, Pa., died 
Troently. Mr. Textor is owner of the 
iextor Lumber Co. at Wilkinsburg and 
“-asurer of the Lumber Dealers’ Asso- 
Clation of Western Pennsylvania. 


— C. TIBBETTS, 76, who for- 
Sowast operated mills in Newfane. 
ta me nd, W est Townshend, and 
in a Vt, died Oct. 21 at his home 
ae -ernardston, Mass.: he was stricken 
With angina pectoris several days be- 


fore he d 

te a He Was associated in the lumber- 
oc usiness with Claude Tenney of 
‘€thon. His widow, a son, three step- 
Sons 


ers » @ Step-daughter, and several step- 
STandchildren survive him. 
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ADVERTISING 





How to Figure Costs for Advertising 
In Classified Department 


30 cents a line 
Two consecutive issues....55 cents a line 
issues. .75 cents a line 
Four consecutive issues... .90 cents a line 


Remittance to accompany the order. 
extra charge for copy of paper containing 
advertisement. Copy must be in this office 
Monday prior to publication date. 

Five or six words qf ordinary length 
make one line. 

Count in the signature. 


Three consecutive 


Heading counts 


Extra white space figured at line rate. 

Heading to be in bold face caps. 

One additional line of bold face caps 
permitted in first 14 lines of copy. and in 
each 7 lines thereafter. 

One inch space advertisement is equiv- 
alent to 12 lines. 








Wanted—EM PLOYEES 








MILLWRIGHT & MACHINE SETTER 
Full charge of Planing Mill. 


BISHOP LUMBER COMPANY 


2315 Elston Ave. Chicago, Illinois. 





_ Wholesale Railroad Department 
Applicant must know sources of supply and 
methods of selling. 

Address, ‘K-31,’ American Lumberman. 





A woodworking concern in a large eastern 
city is desirous of obtaining the services of a 
first class engineer with a knowledge of 
woodworking technique to take charge of a 
lanning department for post-war products. 
ersons now in defense work need not apply. 
Address “K-27,’" American Lumberman. 





Yard Supt. and Second Man in retail lumber 
yard in Baltimore. Md. Must be thoroughly 
experienced. Permanent position: good salary. 
American Lumberman. 





FOR PLANING MILL 
Who can supervise grinding of knives, 
setting up machines, maintaining band saw. 
JOSEPH LUMBER COMPANY 
3358 W. Belmont Ave. 
Phone: Independence 6000 


Chicago, Illinois 





Large company has good opening for experi- 
lumber and millwork i 

If you have the abil- 
our progress should 


sales and estimating. 
ity and are a hustler 
LINDSLEY L ER CO 


Wanted—EMPLOYEES 


YARD MAN FOR A SECOND MAN 


In retail lumber yard. Must know how to 
wait on trade and figure lumber. Good op- 
portunity for advancement. 

Address ‘‘H-37,’° American Lumberman. 


ASSISTANT MANAGER 


Experienced in lumber yard sales and 
office routine. Good salary and per- 
manent position in well established 
yard in Detroit. Will appreciate de- 
tailed oR : 

Address ‘K-22,’ American Lumberman. 


Wanted—EMPLOYMENT 


RETAIL LUMBER MANAGER 


Capable, progressive, thoroughly experi- 
enced, desires management good yard, town 
5,000 pop. or over. 22 years exp. all phases 
of business. 

Address ‘K-30, American Lumberman. 


WANTED 
A connection by a practical and successful 
lumber manufacturer, experienced in Band 
Circular Mills, including Planing Mills and 
Flooring. 
Address ‘K-34,’ American Lumberman. 


LUMBERMAN AVAILABLE 
25 years experience: office manager & chief 
Accountant 10 years; office & sales manager 
2 years: full charge operation one year. 
Retail operator 10 years. Age 50, strictly 
sober. 
Address ‘K-38,’ American Lumberman. 


WANTED 
Professional Engineer since 1924. Can handle 
yard, supervise mill, estimator, _ billing, 
detailing & plans, contracting. Ready now 
to go anywhere; prefer city of 50,000. 
Address ‘‘K-40,‘° American Lumberman. 


POSITION WANTED 
Officeman, Accountant, Bookkeeper, Typist. 
thoroughly experienced. excellent references. 
Address ‘‘K-43,‘° American Lumberman. 


MANAGER 
25 years experience Timber, Sawmill, Mig.. 
Retail Lumber, Millwork & Construction. 
Address ‘K-42,’ American Lumberman. 


WANTED 
Position as manager of retail lumber yard; 
prefer central states. 10 years experience as 
Campania and 18 years as manager of lumber 
and building material yard. Age 57, married, 
use neither tobacco nor liquor. 
Address **K-28,‘° American Lumberman. 


SALESMAN 
Open for salesman’s position with wholesale 
lumber company. Prefer selling on a com- 
mission basis. 
Address ‘“‘K-24,"" American Lumberman. 


MILLWORK SUPERINTENDENT—DETAILER 
22 years millwork experience, high class de- 
tail and stock millwork, good - 

Address ‘‘J-62,‘° American Lumberman. 


MILLWORK EXECUTIVE 
Assistant Manager or Manager, experienced 
sales wholesale and jobbing. special work 
estimating. References. 
Address ‘J-66’°, American Lumberman. 


Wanted—MISCELLANEOUS 






























































RAILS WANTED 
Principally 16-20-25-30 Ib. 


Fullerton Bldg., St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 
Particularly 20 lb. 25 lb. 30 Ib. 35 lb. & 40 Ib. 
Secure our price before selling. 
MIDWEST STEEL CORP. 
Charleston. W. Va. 








STEEL RAILS 


Rails of all sizes 
Car Wheels 
Scrap Iron and Steel 
Write. phone, or wire 


COMMERCIAL METALS CO., LTD. 
1626 Kirby Bldg., Dallas, Texas 





WANTED TO BUY 
Large sawdust piles near Sturgeon Bay. Wis- 
consin. In reply give location, quantity of 
sawdust available, age, condition, and from 
what kind of trees; © price per ton. 








W. 17th Ave., Miami, Florida. 


Address ‘K-29,’ American Lumberman. 
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Wanted—LBR. & DIMENSION 


Wanted—LBR. & DIMENSION 











WANTED TO BUY 


1x4"" & Wdr. OAK (Red or White) 
8’ to 12’ lengths. Must be straight 
grained, equal to FAS grade, suitable 
for bending. 

4/4 FAS Oak, 8’ & longer, bending 
stock. 


NORTHLAND SKI MFG. CO. 
2306 Hampden Ave. St. Paul 4, Minn. 





WANTED 
Softwood for toy manufacturer, 1x2!/,‘'—6"’ 
and 10°’ lengths: 1lx4’’—12’ lengths or mul- 
i Dry Idaho, Ponderosa Pine, Basswood. 
etc. S2S Std. uote price delivered this rate. 
E. J. BRADLEY LUMBER CO., Pottsville, Pa. 


WANTED 


Panels, crating, core stock, casket, furniture 

and construction lumber AD or KD Rgh. or 

Surfaced. What have you? Wire collect. 
PAUL B. BERRY. Grand Rapids 6, Mich. 


WANTED TO BUY 


Surplus or close-out stock of lumber, building 
material, millwork, paint, electrical goods. 
plumbing, etc. VEENSTRA LUMBER & SUP- 
PLY CO., 2lst St. & Phillips Ave., Racine, 
Wisconsin. 











HARD MAPLE WANTED 
200.000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 che High priority 


rry. 
ratings. H. G. IRWIN LUMBER CO., Garland. 
Pennsylvania. 





WANTED 
We are interested in 100,000 FBM of sound 
knotted flitch sawn red or white oak. Also 
500.000 FBM 8/4 fir or hemlock dimension. 
Will accept some heavier stock if necessary. 
H. WEISMAN & SON LUMBER CO. 
Beach 95, St. Plaza Rockaway Beach, N. Y. 





HARD MAPLE WANTED 


4/4 FAS, 8’ and longer. 
4/4x4"’ & 5" Strips, 142 Face Clear. 


NORTHLAND SKI MFG. CO. 
2306 Hampden Ave. St. Paul 4, Minn. 


NOTICE TO BIDDERS 


Sealed proposals will be received at the 
office of the Ingham County Road Commission, 
Mason, Michigan, until 11 A. M. Eastern War 
Time. December 8, 1943, for approximately 
30,000 board feet of rough, untreated Western 
ee Fir 4°’ Bridge Plank, 16’ to 20’ in 
ength. 





List of various widths and lengths needed 
may be obtained upon request from the office 
of the Road Commission, Mason, Michigan. 


Each bidder must furnish the grade of mate- 
rial bid upon and all materials must meet the 
requirements as set forth by the A.S.T.M. 


All bids to be F.O.B. Mason, Michigan. 


The right to reject any and all bids and to 
waive me defects in the bids is reserved by 
the board. 


All proposals to be in sealed envelopes and 
plainly marked as to their contents. 


INGHAM COUNTY ROAD COMMISSION 
Mason, Michigan 
L. D. Dunckel 


Guy C. Hull 
Willard N. Sweeney 





WANTED 
Ponderosa Pine—13/l6ths x 6 & 10; 28” and 
up, dry kilned, or the same in bass. WOLFE- 
KOTE CO., 705 Center Ave., Sheboygan, Wis- 
consin. 





BOX SHOOKS WANTED 


Will submit immediately upon request com- 
plete specifications. Some specifications very 
simple including fair Ve of short cut- 
tings requiring only & M lumber, no nail- 
ing or gluing. 

Address ‘K-36.’ American Lumberman. 
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WANTED TO BUY 


Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock: Fir, 
Hemlock or Cedar Uppers; Flooring, Siding. 
Shingles, Plywood, Idaho and Ponderosa Pine, 
Cypress, Common & Clear: N. C. Common & 
Clear D4S. Also odd lots of Plywood, Pine 
Mouldings or items without a priority. 
Address *‘‘J-64,‘° American Lumberman. 


CORDWOOD WANTED 
4° Oak, Birch, Hard Maple: also sawmill 
slabs. edgings and factory waste wood. 
M. A. SUMMA. 2043 N. Spaulding Ave., Chi- 
cago 47, Ill. 








WANTED: 1 to 5 CARS 


1” boards, No. 5 or Better, in ponderosa pine. 
fir, hemlock, or yellow pine. Sq. edge. D&M 
or shiplap. 
BISSELL WRECKING CO. 
7834 W. Grand Ave., Elmwood Park, IIl. 
Phone: Elmwood Park 1198 





WANTED 
34” Dowels or Squares — Birch or Maple. 
EDWARD M. HENSLEY 


2335 Devon Ave. Chicago, Illinois 








Wanted—USED MACHINERY 


THE FOLLOWING MACHINES WANTED 


Band saw machine, tilting frame preferred. 
Band resaw, 42°’ or larger wheels. 
Belt sanding machine. 
Blind stile mortiser and borer. 
as machine, vertical multiple spindle. 
Box Board matcher. 
Box board printer, l-color or 2-color. 
Box board squeezer. 
Box strapping machine. 
Circular resaw machine. 
Clamp carrier, caterpillar or revolving. 
Corrugated fastener driving machine. 
Cutterhead grinder. 
Cut-off saw machine, multiple saw. 
Dovetailing machine. 
Dowel machine. 
Dry-kiln trucks. 
Groover for bottle boxes, double arbor. 
Hand hole cutting machine. 
Hog. M & M. Capital, Diamond or Williams. 
Knife grinder, size 66°’ or longer. 
Lathe, variety type preferred. 
Nailing machine, large or small size. 
Rip saw machine, single or multiple saw. roll 
or chain feed. 
Screw driving machine. 
Tenoner, single and or double end. 
Turnbuckle veneer retaining clamps. 
Veneer clipper, any size. 
Veneer laths, any size. 
= pay cash. Advise what you have for 
sale. 
CHAS. N. BRAUN MACHINERY CO. 
Fort Wayne, Indiana 








Wanted— 
BUSINESS OPPORTUNITIES 


PURCHASE OR LEASE 


Wanted to purchase one-half interest. or lease 

outright, company store by part thoroughly 

familiar with modem merchandising. 
Address ‘“H-28,’" American Lumberman. 


For Sale — TRANSIT SERVICES 


TRANSIT MILLING & RESAWING 


For East Side and West Side Mills. 

Pine and Hardwood—Resaw eight inch. Orig. 
inating on I.C. Trunk Line, Y&MV, G&N, 
G&SI, L&A, M&SV, MC, NO&N. O&N, S&NV, 
T&NO., T&G. Telephone 43-J. TRUE-HIXON 
LUMBER CO., Oxford, Miss. 


For Sale—MISCELLANEOUS | 


CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 



































STEEL RAILS 


2000 Tons 60 lb. 
1000 Tons 75 lb. 
Complete with angle bars. 
Available for immediate shipment. 


COMMERCIAL METALS CO., LTD. 
1626 Kirby Bldg., Dallas, Texas. 





RAILROAD WHEELS 


Air Brakes 
Draw Bars 


Trucks 
Axles 


All metal parts needed to build complete 
cars forty feet long. 


Cc. K. ELLIOTT, JR. 
P. O. Box 1013 Pine Bluff, Ark. 








For Sale—LBR. & DIMENSION 








FOR SALE 


One carload used Hardwood Flooring, 5/4 
and 4/4 No. 2 Maple, in good condition, 
4 to 8” with a ~~ nage ao center mate. 
itable for warehouse, factory or grain ¢ 
Soovs. ° Write KLATZKY BROS., Calumet, Mich. 





FOR SALE 


11," Maple qnd Birch Squares to be shipped 
fr t saw. 
aay > my 67". American Lumberman. 


— 





NAILING MACHINES WANTED 
We need 3 Morgan or Doig Nailing Machines 


quickly, any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CO., Fort Wayne. Ind. 





WANTED 
8 ft. right hand ballbearing band mill four 
block carriage. 5 ft. steam nigger. 48°’ or 
larger edger and 54” band resaws. TOM 
NORTON, Box 134, Petersburg. Va. 





WANTED 


Horizontal Resaw, 72’ Wheels. split bed 
type. Give full particulars. JOHN B. SMITH 
& SONS, LTD., Toronto 2, Canada. 





BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers, Edge Trimmers, 
Squeezers and Band Resaws, and any other 
box equipment used in box bee pee | factories. 
Address ‘K-21, American Lumberman. 





BOX FACTORY MACHINERY WANTED 


Large manufacturer needs additional equip- 
ment for Government contracts, such as 6 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54’ Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘‘K-44,’° American Lumberman. 





USED TIMBERS 


i i 12, 
leaf heart Pine timbers 2x2 to 12x 
ag & from 18’ to 60. Prompt shipment 
uvon receipt of cutting orders. 
BROADDUS, Box 479, Hopewell. 
Phone 845 


Virginia. 


—— a 





4/4 LUMBER FOR SALE 


White Oak Red Oak 

Gum Elm 

Hickory Hackberry 
200 M Ft. 4/4—8 foot long on stick now. 
Prompt SHIPMENT. 


ELLIOTT LUMBER =. 


Box 1013 ine Bluff, Ark. 





LUMBER FOR SALE 


3x66wdr. and 4x6&wdr. 
grades; especially No. 3 & 4 
Rgh. or S4S. Also timbers No. 2 Co 
Carlots direct mill shipments from O 
through rates. 2x4 to 2x12 No. 3 C= a 
a Structural. fw aes Rd gg Bag ~ 
weights guaranteed. No commis: 
ode. g (e) LUMBER CO., Petroleum 
Bldg., Los Angeles. Calif. 

 _—?éP—Eee 


CUTTING ORDERS WANTED 


For hardwood lumber and dimension and logs 
for all market prices. OSCAR HOGG. Whites 
burg. Kentucky. 





November 27, 1943, AMERICAN LUMBERMAN 





